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_wondertul for sales 


Colorful on the counter.. 


These gloves are real sales builders. Their 
rich color attracts the customer... and their color 
performance long after the purchase helps to 


keep customers sold on the brand. 


Be sure your leathers are dyed to stay beautifully colored 
—rich in tone, with level-dveing, deep-penetrating 
dvestufls. Buyers look for brands of leather goods that 


they know wom't fade with light or dry cleaning. 


Such long-lasting color performance is a feature of 

Du Pont Neutracyl- and Chromacyl*-type dyes: 

of Du Pont Diazo Blue and Diazo Black. For help on any 
of your coloring problems, consult our technical staff. 

E. I. du Pont de Nemours & Co. (Ine.), Dvestufts 
Division, Wilmington 98, Delaware. 
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WANT TO MAKE 
YOUR THREAD DOLLARS 


GULK? 


mis OT 


asia 


Some people claim that one way to reduce 
shoe manufacturing costs is to buy at the 
“best price” you can get. 

But actual tests in shoe manufacturing 
have proved, conclusively, that the finest 
thread you can buy is the real way to reduce 
that particular cost. 

Threads that combine absolute uniformity, 
good strength and machine-performance give 
you better running on the machine—less 
breakage—better operator satisfaction— less 
lost time—and better quality work. 

Wise buyers, therefore, don’t count the cost 
on the tube but on the shoe. 

That’s why so many of them buy Barbour’s 
Universal Linen for thread lasting —a thread 
of outstanding quality for stitchdown shoes. 
It gives more mileage, less breakage, better 
results and real economy. 

Make your thread dollars bigger by buying 
performance— make your thread dollars big- 
ger by buying Barbour’s threads! 


BARBOUR’S THREADS —Sinew ¢ International and Thread Lasting Linen Threads ¢ Backseam “‘Clesing”’ Linen Kantstrand 
and Pioneer Braided = « Nylon « Red Hand « Littleway . Thread Lasting Cotton © Shurseam e¢ Supertite 


Liberty . Gold Medal . (Qlueen . Castle and Passaic . Ready Wound Bobbins for Littheway and Goodyear Stitchers 





CARR LEATHER CO: 
69 SOUTH ST: 
BOSTON 
TANNERIES AT PEABODY 


LEATHER SHOES 


ESTABLISHED 1890 





Vol. 123 


March 29, 1952 No. 








SPECIALISTS in SPLITS 


SUEDE LININGS 
SOLE & GUSSET 


GLOVE LEATHERS 
HORSEHIDES 
COWHIDES 
SHANKS 
BELLIES 
DEERSKINS 
MOCCASIN COWHIDE 


ALL. -GEBHARDT C 60. 


> N. WATEF 


PHONE DALY 8- 6919 
nT TANNIN 


T. MILWAUKEE 


March 29, 1952 


FEATURES 


A NEW CONCEPT IN SHOE DESIGN— 


FUNCTIONAL FOOTWEAR 


THE NEWS 


EASE SOME HIDE & SKIN EXPORT RESTRICTIONS 
SEE HIDE, LEATHER PRICE DECONTROL IN APRIL 
“OPEN END" HIDE EXPORTS A POSSIBILITY 

SHOE CHAIN SALES UP 3.5% IN FEBRUARY 

HIDE & SKIN IMPORTS OFF IN JANUARY 


DEPARTMENTS 


Editorial News 
Stylescope 
News X-Ray 


Tanning Materials 


News Quicks 27 


Leather Markets Deaths 34 


Advertisers’ Index 34 


Hides and Skins 








PUBLISHER 
Elmer J. Rumpf 
EDITOR AND ASS'T PUBLISHER 
William A. Rossi 
NEWS AND MARKET EDITOR 
Irving B. Roberts 
EDITORIAL RESEARCH DIRECTOR 
James Malone 
FASHION EDITOR 
Rosalie Marzbanian 
WASHINGTON EDITOR 
Joseph B. Huttlinger 


PRODUCTION MANAGER 
Paul C. Tedford 


CIRCULATION MANAGER 
June Mason 


LEATHER and SHOES, The International 
Shoe and Leather Weekly, published 
weekly by The Rumpf Publishing Co., 
300 West Adams St., Chicago 6, Ill. 


Cable address: mg ge Sheers tion 
— United States, $5.00; 00; 
eign, $7.00. Single cn Bang “— back 
copies, 30c. Entered as second class matter 
Jan. 19, ws, < ae jo, IM., under Act 
of (Merch ditional entry at 
, NOTICE TO SUBSCRIBERS. If you 
Frnt your addreis, please no us _im- 
If you fall to do so, the Post 

forward only two issues to a 

ther with form 22-S, which 

shoul us promptly. After that 
copies will be returned undelivered. 


LEATHER and SHOES 


HEADQUARTERS 
THE RUMPF PUBLISHING CO. 
300 W. ADAMS ST., CHICAGO 6, ILL. 
PHONE—CENTRAL 6-9353 
EDITORIAL OFFICE 
10 HIGH ST., BOSTON 10, MASS. 
PHONE—LIBERTY 2-4652 
OFFICERS 
President: Elmer J. Rumpf; Vice 
Presidents: C. E. Belding, F. G. 
Moynahan, W. A. Rossi; Secretary, 
C. Bedford. 


BRANCH OFFICES 
BOSTON 10, MASS.—Frederick G. 
Moynahan, George G. Dunning, 10 
High St., Liberty 2-4652 @ NEW 
YORK 7, N. Y.—Cardwell E. Belding, 
20 Vesey St., Barclay 7-8783 ®@ 
WASHINGTON, D. C. -—— Joseph B. 
Huttlinger, Room 894, National Press 
Bldg., District 7362 © PHILADELPHIA 
31, PA. — Cardwell E. Belding, 5201 
Berks St., GReenwood 7-6785 @ CIN- 
CINNATI 2, OHIO — Robert O. Bar- 
don, 529 Sycamore St., Main 6662 ® 
ST. LOUIS 7, MO.—William Creahan, 
3028a N. 2Ist St., Central 3494 © 
GREAT BRITAIN, AND EUROPE — J. 
B. Tratsart Ltd., 5 London St., Lon- 
don, W. 2, Paddington 5946 @ 
SWEDEN & NORWAY—Nils Harald- 
son, Drottnipggaten, 2, Orebro, 
Sweden, Orebro 13027. 


——— 


MEMBER: Audit Bureau of Circulations 








THE Prick Is Rieu 


The job of the leather industry now is to keep prices right 


MH tanning industry is now view- 

ing one of the basic economic 
facts of life. And that is. when the 
price is “right.” people buy. It is 
almost too elementary and obvious 
to mention. Yet it bears tremendous 
significance because of the opportu 
nities it presents 

The recent Leather Show was one 
of the most active, in terms of con- 
crete buying interest, seen in’ years. 
vents since then have corroborated 
that interest. for tanners are report- 
ing substantial activity. The many 
shoe manufacturers interviewed dur- 
ing and since the Show gave one 
simple answer for their interest: The 
price is right. 

Also extremely significant is what 
many in the industry believe is a 
“trend” in the making —a_ strong 
swing back to leather. More and 
more shoe manufacturers who have 
been using non-leather items as an 
economy measure — a hedge or re- 
sistance against higher leather costs 

are again showing an active inter- 
est in, and in many instances a tan- 
gible return to, leather. And for the 
same expressed reason: The price 
is right. 

As one leading shoe manufacturer 
stated it’ the other day. “Leather 
traditionally has a powerful merchan- 
dising value in shoes. The consumer 
knows it as well as we do. It's to 
our advantage to make maximum use 
of this sales lever—if leather’s prices 
permit us to make use of it.” 

This growing awareness of current 
price values and merchandising op- 
portunities inherent in today’s leath- 
ers is a matter that urgently demands 
a good hard look by all segments of 
the tanning industry—-and_ particu- 
larly by packers and the hide and 
skin industry. For if these are the 
ideal conditions to inspire leather 
buying, then the tanning industry 
should study every aspect of these 
conditions and strive to stabilize and 
maintain them. If the prevailing 
conditions are what spur sales, then 
let the industry hold fast to them. 

“This price is right.” The heart 
of the matter, of course, lies in raw- 
stock prices. Light native cows are 
selling at around 16!4 cents, 50 per- 
cent below current ceilings, and 55 
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Reprints available at nominal costs 
Up to 100, 10¢ each ; 200-500, Se each 
LO00- 3000, 2loe each; 5000 or over, 
lise each 





percent below the high of a year ago. 
Packer calfskins are now selling at 
25-35 cents, about 50 percent below 
current ceilings, or about 37 percent 
under prices of a year ago. Packer 
kipskins are selling at 25-30. cents. 
nearly 50 percent below ceilings, and 
approximately 50 percent under 
prices of a year ago. Not all raw- 
stock prices have shown such dra- 
matic price changes, of course, but 
those that have represent a substan- 
tial portion of leather business. 

Another vitally important fact is 
the increasing semblance of stability 
of the markets. For example, the re- 
cent report of Edward Drew, econo- 
mist for the Tanners’ Council, em- 
phasizes that cattle slaughter will be 
heavy over the next few years, and 
calf slaughter will be substantial, and 
that sheep slaughter will show the 
first upturn since 1943. These facts 
are highly encouraging, for they sig- 
nify not only a substantial rawstock 
supply to meet needs, but a tendency 
to keep prices “right.” 

Can Plan Ahead 

The shoe and leather industry is 
highly pleased with these conditions 
and the outlook based upon them. 
Shoe manufacturers can plan farther 
ahead on their lines—in determining 
the content of their shoes plus the 
prices. Retailers are given the lever 
of “right” prices to do a more effec- 
tive merchandising job for their foot- 
wear with a price-conscious public, 
and in bidding for a larger share of 
the consumer dollar in competition 
with practically all other goods which 
have likewise shifted to lower price 
levels. 

However, we come to the core of 
this story. Rawstock and leather 
markets have always been among the 
most price-sensitive and volatile in 
the commodity field. Shifts in de- 
mand affect all commodities, of 
course, but the effect on leather price: 
is frequently more potent than with 
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most other commodities. The result 
is—or can be—an unnerving price 
fluctuation which in turn has a detri- 
mental effect upon sales. Nor is it 
only a matter of the price fluctuation 
itself, but the upward movement of 
prices that affects sales. 

Now. if shoe manufacturers are 
swinging back into the leather mar- 
kets because price conditions are fa- 
vorable, it is obvious that this is the 
desirable situation for them. Tan- 
ners, of course, recognize this fully, 
and it is their desire. too, to see cur- 
rent conditions maintained, 

But to maintain these conditions 
calls for something far more power- 
ful and effective than desire alone. 
It calls for a concerted effort. a spe- 
cific program, to retain current 
conditions. Perhaps it may seem 
far-fetched to some, but it might be 
possible to establish some kind of 
intra-industry committee composed 
of shoe manufacturers, tanners, hide 
industry representatives, packers and 
others, designed to formulate some 
kind of effective program to stabilize 
current market conditions—to main- 
tain conditions favorable to sales for 
all segments. 

We are not naive enough to believe 
that there need be any “policing” ac- 
tion: or that substantial changes in 
economic, political or international 
conditions cannot and will not affect 
markets and prices: or that basic 
economic laws, such as supply and 
demand, might not have their natural 
effects upon these markets. 

But what such a committee might 
accomplish is a kind of cooperation, 
genuine and active. to wilfully and 
conscientiously hold 
realistic levels as possible in the basic 
interest of selling more leather and 
shoes. Certainly there will be no dis- 
agreement among the segments of 
the leather industry on that funda- 
mental point. And among the buyers 

the shoe manufacturers and other 
volume consumers of leathers—will 
arise a feeling of healthy confidence 
in the stability of the markets be- 
cause of this concerted effort to cre- 
ate stability. And under these con- 
ditions the state of business among 
all is certain to take on a healthier 


glow. 


prices to as 
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News about 


B. F. Goodrich Chemical raw materials 


Gives rubber base soles 





SALES-HELPING 
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(5004d-rite RESIN 50 


Using Good-rite Resin 50 as a reinforcing 
agent simplifies processing, gives you extra 
advantages in shoes that customers like. 

Take hardness, for example. When soling 
compounds are loaded with ordinary fillers 
to obtain the desired hardness, weight is in- 
creased and flex life, abrasion resistance and 
quality are reduced. 

Good-rite Resin 50 provides the hardness 
desired—but gives the soling compound light 
weight, exceptional flex life, better abrasion 
resistance and excellent low temperature 
qualities. 


Made as a white, free-flowing powder 
Good-rite Resin 50 can be compounded in a 
wide range of permanent colors. Its size is 

e such that 85 per cent will pass a 100 mesh 
( 500d-rite screen. May be used with American or nat- 


ural rubber products. For technical bulletins 


Rubber Chomtcals and advice, please write Dept. HL-4, B. F. 
Goodrich Chemical Company, Rose Building, 








B. F. Goodrich Chemical Company . . 5 ey 
a inn ae Cleveland 15, Ohio. In Canada: Kitchener, 
The B. F. Goodrich Company Ontario. Cable address: Goodchemco. 


GEON polyvinyl materials ¢ HYCAR American rubber ¢ GOOD-RITE chemicals and plasticizers e HARMON organic colors 
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Ss Y P he newest trend in women’s shoes incorporates high-riding details with 


New 
Heights 
In 
Feminine 


Footwear 


1. A high-riding flat with 


unusually placed openings. 


2. Shell softie with a multi- 
tude of strippings covering 


lower part of instep. 


3. Built up shell with tie 
forming line generally re- 


served for the vamp line. 


4. High-riding open sandal 
with adjustable loop over 


instep. 


5. Lowered quarter forming 


high-riding instep. 








delicate and light styling. This combination of ideas is now being used 
to some extent by fashion leaders and promises to gain fairly wide-spread 
industry acceptance by Fall. Airy and opened up shoes on ail hee! heights 
are now being designed with straps, instep ties, strippings and bands placed 
high up over the instep, giving footwear a more distinctly new look than 
has been seen in several seasons. Here. Miss Gorman utilizes her creative 
a talents in a quintet of fresh styles embodying these two important 
themes, 


Designs by Pat Gorman, New York 








: 
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Figure 14: Charles F. Johnson, Jr., 
whose initiative pioneered the cooperation 
of science and industry, which created a 
new and major concept in footwear. 


Figure 1; Can you tell them apart? The shoe on the left is a 





conventional type, but the one on the right 
radically different in many important respects. 


the Guide Step is 
Yet these almost 


identical shoes are nearly impossible to distinguish from each other, 
The “secret” lies in the last and interior design, 


A New Concept In Shoe Design — 


FUNCTIONAL FOOTWEAR 


Recently introduced on the U. S. 
market is a new type of shoe which 
may bear great influence on the basic 
footwear of America. It is a shoe 
radically different in scientific prin- 
ciples, design and underlying struc- 
ture, has neither precedent nor com- 
parison. Yet, in outward appearance 
it’s virtually impossible to distin- 
guish it from conventional shoes. 
(See Fig. k.) 

This “scientifically engineered” 
shoe holds promise of providing 
greater fitting accuracy, foot comfort 
and walking ease. Yet it’s not a 
“medical” or “corrective” shoe in 
any sense. 

The shoe is known as “Guide Step” 
and is made by the Endicott Johnson 
Corp., which holds temporary rights 
to the patents owned by the Univer- 
sity of Rochester. In the past year, 
more than a half million pairs have 
been sold with almost no promotion 
or fanfare. This has been a sort of 
“seeding operation” preceding a 
large-scale promotional program be- 
ing planned by the company. 

Behind the shoe has gone an in- 
vestment of about $100,000 and mgre 
than 20 years of developmental work 

research of the real McCoy that is 
probably without precedent in quality 
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We believe that this series of three articles is the most significant story 
that has been presented by any shoe industry publication in many, many 
years. It is a fabulous record of a major scientific advance in the shoe 
industry — perhaps an unprecedented record of what can be accomplished 
through the cooperation of science and industry. For out of this joint effort 
of the University of Rochester and the Endicott Johnson Corp., has come 
a genuinely new concept in shoemaking and shoe design certain to have an 
evolutionary (we're reluctantly avoiding the term "revolutionary'') effect on 
the industry. 

A whole new group of scientific principles applicable to lasts and shoes 
is here introduced to the industry for the first time. Significantly, this is 
more than ivory-tower theory, but new principles that have been practicably 
incorporated in shoes, of which more than a half million pairs have been 
made and sold, with phenomenal success. Here, exclusively, is the lid off 





what has been a top-secret project for the past seven years. 








and intensity in the entire history of 
the industry. 

The shoes and lasts, incorporating 
new principles of design, were devel- 
oped at the University of Rochester 
by Dr. R. Plato Schwartz, perhaps 
the world’s foremost authority on 
human gait, and his research asso- 
ciate, Arthur L. Heath, B.S. The work 
of this creative team has emerged 
from the gauntlet of every conceiv- 
able test devised by last makers, shoe 
technicians, pattern makers, shoe re- 
tailers, and even the consumer. 

EJ officials and Dr. Schwartz’ staff 
have kept the shoe and its new prin- 
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ciples top secret for seven years until 
they were positive there was no prac- 
tical test that couldn’t be met. Behind 
it is a fabulous record of scientific de- 
velopment—slow, costly, exacting, in- 
genious in its imaginative techniques. 
Out of it has come even more than a 
shoe whose principles may have an 
evolutionary effect on footwear—but 
devices, apparatus and methods that 
may have strong influence on shoe- 
making and the shoe industry. 

Say: Charles Johnson, Jr., chief of 
the Endicott Johnson shoe empire, 
“We have every reason to believe im- 
plicitly in this new type of shoe. We 
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Figure 2: The Electrobasograph. 


A machine 
trical footprints” to learn the path ot weight through the foot, 


, 


Figure 3: The Oscillograph, interior view. 





This apparatus is a 


refinement of the Electrobasograph, used for electrically recording 


for recording “elec 


plus the duration of weightbearing on certain parts of the foot, 


during walking 


believe it is going to make a genuine 
contribution to humanity, to the foot 
health welfare of America.” 

What kind of a shoe is it? What 
are these “scientific principles” in- 
volved?) What makes the shoe so dif- 
ferent from conventional types? 
What about the new devices and 
methods that have been created? 

About a quarter of a century ago, 
Dr. R. Plato Schwartz, Professor of 
Orthopedics at the School of Medi- 
cine, University of Rochester, and 
chief of the university’s Myodynamics 
Laboratory, began his studies on one 





Figure 4; 50-Foot Gait-Testing Platform. 


Note wires attached to shoes 


graph and record every toot motion onto graphs 


of the most evasive of all scientific 
subjects: human locomotion, Gait 
the act of walking 
everyone took for granted. But actu- 
ally, very little was known about it. 
What is the mechanism of human 
gait?) What are the differences be- 
tween efficient and inefficient gait? 
What is the role of feet and footwear 
in gait? 

Said Dr. Schwartz, after an ex- 
haustive study of all the sources, 
“Human gait had always been de- 
fined by description and imitation. 
We wanted to get it down to a specific 


was something 


Motor-driven cameras on track timed to 
travel at identical speed of walker, taking pictures at rate of 64 exposures per second 


These carry delicate electrical impulses back to the Oscillo 
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gait, and charting every motion of the foot during walking. This 
information is later translated into lasts and shoes. 


quantitative standard, to something 
that could be tangibly measured.” 
With this basic yet fresh approach he 
was to eventually crack wide open 
many of the long accepted theories 
and standards concerning gait—and 
to establish a whole new set of prin- 
ciples applicable to feet, lasts and 
shoes. 

Dr. Schwartz has made a fetish out 
of the theme: science is measurement. 
If it can’t be measured and expressed 
in concrete terms, it’s scientifically 
untenable, or at least inconclusive. 
If some of the pet theories held by 
shoemen and foot doctors are put to 
the “measurement” test, the theories 
run into trouble. For example, prove 
that a “fallen arch” is caused by weak 
muscles, or that the foot needs sup- 
port under the arch. Prove that the 
foot has three weightbearing points 
(heel, inner and outer ball.) Who 
has demonstrated these by measure- 
ment—which means that many of our 
traditional ideas about footwear must 
be seen in fresh perspective. 

Dr. Schwartz came to the Univer- 
sity of Rochester in 1926, shortly 
after began his now famous studies 
on human gait (his published find- 
ings are now recognized classics in 
medical literature.) The man is a 
perfectionist with a restless mind and 
probing imagination. He demands 
that any theory of contention be sci- 
entifically demonstrated, measurable. 
He’s by nature a “scientific doubter” 

and as an indefatigable researcher 
he sees every doubt as a challenge. 
He seizes upon a problem until either 
he proves it can be surmounted or 
proves to his own satisfaction that 
it can’t. 

At a somewhat opposite pole is Dr. 
Schwartz’ associate, Arthur L. Heath, 
who joined the Laboratory in 1931. 
Heath approaches a problem with pro- 
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found patience, foreseeing its begin- 
ning and end, then proceeding with 
calm confidence to fill in the middle. 
He has a genius for devising the 
mechanical means of measurement, 
for creating and working out meth- 
ods to solve the problems posed. 

This Schwartz-Heath team is a re- 
markable combination which has 
created such ingenious apparatus as 
the Last Contourgraph, the Last Balo- 
graph, the Oscillograph and other in- 
struments important in arriving at 
their measured conclusions. And 
some of these devices, such as the 
Last Contourgraph and Balograph. 
will likely become standard equip- 
ment in the shoe industry. 

Now, let’s ask a simple, basic ques- 
tion. How do we know for certain 
that a shoe is structurally and fune- 
tionally correct in design? Any shoe- 
man asked this question would find it 
difficult, if not impossible, to answer 
in terms of conclusive data or demon- 
strated measurement. In short, to 
design a functionally correct shoe de- 
mands first that there be scientifically 
proven data on how a foot functions 
during gait. Only recently has this 
data become available. 


Science In Action 

Thus, Dr. Schwartz’ early, basic 
problem was to learn what happens 
to the foot in action. With that infor- 
mation he could then move toward 
“functionally correct” lasts — and 
Sticking to his theme, science 
is measurement, his first task was to 
find a method of measuring and re- 
cording gait. Certain “clues” indi- 
cated that this might be done. For 
example, many years ago when Dr. 
Schwartz was walking down a hos- 
pital corridor he listened to a set of 
keys rattling in his pocket with each 
Curious. he tried changing his 
step—a limping gait, a rapid and slow 
gait, a halting gait, etc. With each 
gait change there was a correspond- 
ing change in the rhythmic sound of 
the keys in his pocket. He reasoned 
that this change in rhythm could be 
recorded, measured. 

We have always said that a person 
could be known “by the sound of his 
footsteps.” This, too, was an indi- 
cation that there was something per- 
sonal and distinctive about one’s gait. 

Here began a long search for in- 
struments that could record or meas- 
ure gait by electrical means, to get 
gait and foot function “down on 
paper.” The Schwartz-Heath team 
wanted to chart every fraction of an 
inch of foot motion, from heel to toe, 
to measure the “gait path” of the 
foot in action. All kinds of apparatus 
was created and tried at the Labora- 


shoes. 


step. 
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tory. It was a long period of frustra- 
tion and discouragement, not only be- 
cause of the repeated failures and 
slow progress, but because they were 
operating with extremely — limited 
financial resources. 

The building of experimental ap- 
paratus required every 
ingenuity to cut corners. One elec- 
trical manufacturer, for example, 
wanted $15,000 to build them an 
Oscillograph, an original device for 
recording gait. Though this was “at 
cost,” it was still far beyond the 
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Figure 5: An Oscillogram. 


for the left foot, and at the bottom the right foot. 
and time-duration of weight for a specific 
tracing the 


This is the “electrical footprint” 
by split-second, 
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This is a graphic record of a single footstep 


part of the foot 
path of motion through the foot 


Heath then sat 
entire set 


Laboratory’s purse. 
down and worked out the 
of blueprints for this complex ma- 
chine. They gradually picked up the 
hundreds of parts 
donated, some bought second-hand, 
some borrowed. Nine months later 
they'd built the whole apparatus 
themselves at a cost of only $3,000, 

The research laboratories of vari- 
ous companies cooperated; firms like 
Eastman Kodak, Taylor Instrument 
Co., Bausch and Lomb Optical Co., 


(Continued on Page 29) 


intricate some 


DOUBLE WEIGET BEARING 


DOUBLE WEIGHT BEARING 
17 SEC. 


the chart on top 
Each one of the lines traces the pressure 
(heel, Ist metatarsal, ete.) 
split second 
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Features / 


With the 
NEW UKAC CEMENT SOLE ATTACHING 
MACHINE—MODEL C 


A versatile, hydraulic machine that offers for the first time 
on a two-station press these three features — 


D Balanced Pressure 


Toe pads and heel blocks have equalizing means, pro- 
viding automatic adjustment for all heel heights to give 
correct distribution of pressure on the shoe bottom. 

A slight turn of a handwheel adjusts for changes in shoe 





sizes. 


(2) New Improved Pad Box 


This latest type of pad box takes a wider range of sizes, 
adjusts to more heel heights and gives improved bottom 
character. 


iisined wochueen t 
accommodates all hee! heights 





pe 
‘3 ) Positive Time-Pressure Control 


An adjustable device automatically controls the time 

under hydraulic pressure, assuring a uniform bonding 

= : period for each shoe and permitting both stations to be 

Pad boxes can be angled under pressure at the same time. The individual opera- 
to aid operator tion of each station permits an overlapping cycle. 





While designed primarily for “flat” work, this machine 
can be used effectively in many cases on shoes carrying 
conventional Cuban and Louis heels. 





Its simple, rugged construction and easy operation make 
it right for volume production. 


The hydraulic system keeps most moving parts bathed 
Timing device controls time in oil. This and all mechanical features are designed to 
under pressure provide maximum production with minimum main- 
tenance expense. 
For complete details call the nearest United branch office. 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 
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Gradual easing up on hide and skin and 

_ leather export controls now a definite Government 

policy. First indication was upping of first quarter quota 

to 260,000 cattlehides. Latest is freeing of horse and deer- 

* hides and sole leathers from export restrictions. These may 

now be exported freely except to Russia, Hong Kong and 
Macao (latter two characterized as Soviet satellites ). 

Next step may be “open end” quotas on 
cattlehides, possibly calfskins. Office on International 
Trade presently considering action. Alternatives are high 

see “open end” on heavy hides only, possible inclusion 
sof calfskins. Whatever happens, one thing is certain: ship- 
‘ments to Russia and satellites will be prohibited. 


Order limiting use of quebracho extract, 
principally in oil and gas well drilling, eased this 
week by National Production Authority. As_usual, 
improved supply credited as cause of action. Move does not 
affect tanneries much since most have been allotted close to 
100°% of the amount they used in base period 1950. How- 
ever, supply of quebracho to petroleum producers had been 
cut sharply and industry recently announced development of 
quebracho substitute. 


All-around consensus is that shoe sales dam 
must break shortly. Everything points to this despite 
absence of encouraging sales figures to date. Industry ob- 
servers feel end of slow cycle is near, say industry is in 
healthier state than at any time since Korea. Inventories are 
favorable, pairage at good level and consumer purchasing 
power high. 

Turnabout expected to be gradual rather 
than overnight. Experienced shoemen don’t expect pub- 
lic to rush suddenly into nation’s shoe stores after having 
stayed away so long. But the signs are there that more and 
more buyers will return to soft goods market before summer. 
It could start before Easter provided weather suddenly im- 
proved. é 
Here are a few encouraging signs: A reliable 
market source says one of nation’s largest shoe manufacturers 
has received substantially more orders than it anticipated. 
The company is considering a step-up in shoe production, 
may actively enter hide and skin market (rawstock for its 
own tanneries) and leather market for leather it does not 
tan, Action of this sort could touch off reaction throughout 
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industry as other large firms fell into stride. It could be as 
simple as that. 


Another indication of growing optimism in 
trade is general activity on newly-opened hides fu- 
tures market. Although hides have moved irregularly 
since re-opening, recent rallies have recaptured some early 
losses. Volume has not been heavy but brokers report both 
large tanners and shoe manufacturers are cautiously but grad- 
ually extending commitments. Speculative interest is grow- 
ing steadily. Less than two weeks after trading re-opened, 
Commodity Exchange reported it had open interest in hides 
of 260 contracts. 


Ben Gold, president of International Fur 
and Leather Workers Union, hits the headlines 
again. Gold is named as one of 10 men in U. S. who 
could “paralyze America for 30 days.” Statement appears 
in article by Victor Riesel in April issue of Cosmopolitan. 
A press release from the magazine states: “According to 
Riesel, the 10 men—all labor leaders and all generally known 
to be Communists—lead five hundred thousand skilled work- 
ers in the very heart of America’s defense-production ma- 
chine.” 





OPS has filed first injunctive and treble 
damage actions in hide industry. Actions were filed 
against Henry E. Roth, Sr., doing business as M. Willner & 
Co. in Cleveland. No criminal penalties were asked in U. S. 
District Court in Cleveland but treble damages for alleged 
over-ceiling sales in cattlehides total $88,823.28. Willner 
firm, according to OPS, paid low quality prices to hides’ pro- 
ducers, then sold same hides to tanners at ceiling prices for 
higher qualities. Actual over-charges claimed at $29,607.76. 
Investigation, says OPS, lasted for many months and ex- 
tended as far east as Boston and as far west as Milwaukee. 


Total of 20% more steel will be available 
for leather and shoe industry during third quarter 
1952. This is latest word from Defense Production Ad- 
ministration. Total is 9,650 tons of steel for industry during 
July through Sept. as against 7,842 tons in second quarter. 
Total of 1,064,000 pounds of copper and 600,000 pounds 
aluminum will be available against 658,000 and 581,000 
pounds respectively in second quarter. 
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EASE EXPORT CURBS ON 





HORSE AND DEERHIDES, 
SOLE LEATHER FREED 


Cattlehides Not Affected 
By Ruling 

The Government this week took 
another step forward in its program 
to ease export restrictions on hides 
and skins and leather. On March 25. 
the Office of International Trade an- 
nounced that horsehides. deerhides 
and skins and sole leathers may now 
be exported without “specific ap- 
proval” to non-Soviet areas. 

OIT said that exports of these 
products to Russia and its satellites. 
Hong Kong and Macao, will still re- 
quire individual export licenses. 

The new ruling covers horse. colt. 
ass, donkey, mule and pony hides: 
deer hides and skins including ante- 
lope, elk. moose, caribou and gazelle: 
sole leather bends, backs and sides: 
boot and shoe cutstock: and sole, 
welting and belting leather offal. 

Domestic cattlehides, calfskins and 
other hides and skins or leathers are 
not affected by the action. 

Easing of the domestic supply situ- 
ation for the rawstock and leather 
included in the order along with weak 
military demand made the action pos- 
sible, Commerce Department officials 
explained, They pointed out that 
military orders for these commodities 
have fallen far below expectation and 
civilian demand is noticeably weak. 
Foreign demand was characterized as 
not “abnormally large” and not ex- 
pected to tighten domestic supplies 
noticeably. 

The OIT action climaxed consider- 
able trade speculation over how far 
the Government would go in its ob- 
vious intention to ease export restric- 
tions on domestic rawstock. Leather 
and Shoes’ Washington correspond- 
ent was told by official sources that 
a “substantial quota” of domestic 
cattlehides and calfskins is due to be 
authorized for the second quarter 
1952. 

A total of 250.000 cattlehides for 
export was finally licensed for the 
first quarter ending March 31. This 
was raised from an original allotment 
of 60.000) hides after considerable 
“lobbying” by trade groups and offi- 
cials. 

The OIT, which handles all export 
quotas, has already been asked by 
livestock, packing and hide execu- 
tives to institute “open end” proce- 
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dure on all domestic hides and skins. 
This would permit free export of 
rawstock to all export Russia and 
Soviet-dominated countries. 

OIT is now considering the follow- 
ing moves: 

1, Set export figures for the next 
three months at about the same level 
as in the first quarter. 

2. Declare “open end” allocations 
for all hides. 

3. “Open end” 
heavy hides only. 

1. “Open 
calfskins. 

While some in industry are press- 
ing for even higher export alloca- 
tions, an official of the OIT says: 
“The allocation total during the first 
quarter of the year has been ade- 
quate to meet requirements for li- 
censes to export. We have been able 
to cover all requests for export allo- 
cations from members of the indus- 
try in this country.” 

Of the 250.000 cattlehides author- 
ized, most have been taken up. All 
but a few thousand hides have been 
heavies, says the OIT. 

The attitude of tanners, and leather 
and shoe industry officials “is not 
too clear” to OIT, said one official. 


allocations for 


end” allocations for 





Joins Commonwealth 
Color 














Ray B. Steeves of Lincoln, Me., 
who has been named sales represent- 
ative in several Mid-Western states 
jor Commonwealth Color & Chemi- 
cal Co., New York producer of tan- 
ning chemicals. A graduate of the 
University of Maine, Steeves was 
overseer of dyeing and finishing at 
Lincolnsfield Worsted Mills. He will 
make his home in lower Wisconsin 
or northern Illinois. 
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JANUARY OUTPUT 
OFF 10% FROM 1951 


Decline Felt In Majority 
Of Types 


Footwear production during Jan. 
of this year totaled 41,306,000 pairs, 
a gain of 28 percent above the 32.- 
227,000 pairs produced in Dec. 195] 
but 10 percent below the 45,784,000 
pairs reported a year ago Jan., the 
Census Bureau reports. 

Women’s shoes, sandals and play- 
shoes totaled 19,676,000 pairs, fully 
43 percent more than the 13,740,000 
pairs for Dec. 1951 but seven per- 
cent less than the 21,182,000 pairs 
produced in Jan. 1951. Men’s shoes 
amounted to 8,577,000 pairs, 22 per- 
cent above Dec. 1951 output of 7.- 
023,000 pairs but 15 percent below 
the 10,057,000 pairs made last Jan. 

All categories except slippers for 
housewear reported substantial in- 
creases over Dec. 1951. Similarly, 
all except youths’ and boys’ shoes 
were well below Jan. 1951 figures. 
Slippers for housewear totaled 2.- 
511,000 pairs, 17 percent below the 
3.032.000 pairs made in Dec. and 
18 percent below the 3,047,000 pair- 
age of last Jan. Youths’ and boys’ 
shoes reached 1,263,000 pairs in Jan., 
18 percent above the 1,068,000 pair- 
age reported in Dec. and one percent 
above the 1,251,000 pairs of Jan. 
1951. 

Shipments of shoes and slippers in 
Jan. amounted to 41 million pairs 
valued at $153 million, an average 
value per pair shipped of $3.73. In 
Dec. 1951, average value was also 
$3.73. In Jan. 1951, it was $3.92. 


Linen Thread Building New 
Laboratory 

Linen Thread Co., Inc., is in proc- 
ess of building a new laboratory 
which will contain the latest in tex- 
tile testing facilities, according to 
Donald H. Spitzli, director of re- 
search. 

The laboratory, scheduled for com- 
pletion by May 15, is being erected 
as an addition to the company’s main 
plant in Paterson, N. J. A one-story 
brick and glass building, air-condi- 
tioned, it will contain 14 rooms, in- 
cluding library, offices, darkroom, 
microscope room, pilot plant area 
and others. 

The company is one of the world’s 
largest manufacturers of shoe threads 
and other fibre products. 
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TAYLOR TO HEAD 
UNITED SHOE WORKERS 





Elected To Vacant Post By 
3-1 Majority 





Russell J. Taylor, for five years 
legislative representative of United 
Shoe Workers of America, CIO, in 
Washington, D.C., was elected presi- 
dent of the union in a referendum 
ballot, it was revealed on March 206. 
Taylor’s term is for two years. 

James J. Mitchell, general secre- 
tary-treasurer of the union, made the 
announcement. Mitchell said the vote 
was three to one in favor of Russell 
over Emerson T. Pence, Portsmouth, 
O. candidate. 

The members of the general execu- 
tive board were re-elected and _ five 
new members were elected for two- 
year terms. The latter are Bill Spikes 
of Arkansas; Wilfred Lavoie of 
Nashua, N. H.; Steve Ocuto of New 
York City; Joseph Colucoi of Roches- 
ter, N. Y.: and Estella Sibert of 
Columbus, O. 

Taylor, who is 46, worked for In- 
ternational Shoe Co. for many years. 
He served as vice president of Local 
560A of United Shoe Workers before 
coming to Washington in 1947 as 
the union’s legislative representative. 
His election filled the spot left vacant 
by the death last Dec. of William FE. 
Thornton. United Shoe Workers 
claims a membership of 60,000 shoe 
workers. 


Dewey And Almy Promotes 
Miller & Blackwood 

Election of T. T. Miller as vice 
president in charge of marketing and 
George W. Blackwood as vice presi- 
dent and general sales manager by 
the directors of Dewey and Almy 
Chemical Co., Cambridge, Mass., 
was announced this week by Hugh S. 
Ferguson, executive vice president. 

Miller, who has been vice presi- 
dent in charge of sales for several 
years, will first devote much of his 
time to developing and expanding 
the company’s position in the organic 
chemicals field. Recent expansion of 
facilities at the Acton, Mass., plant 
in addition to those at Cambridge 
will greatly increase the company’s 
annual capacity for production of 
synthetic resins, rubbers and latices. 
monomers, plasticizers and other 
products. 

Miller will also continue to direct 
sales activities of the shoe and print- 
ing products divisions as well as mar- 
keting research. 

Blackwood, who managed — the 
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firm’s rubber specialties division be- 
fore being named general sales man- 
ager two years ago, will be respon- 
sible for sales of container products. 
adhesives and coatings, and other 
products, in addition to supervising 
the rubber specialties division. 


Popular Show Mails First 
Fashion Bulletin 


First of a new series of fashion 
bulletins, featuring ideas which 
should influence fall styling of men’s, 
women’s and children’s popular price 
shoes was distributed this week by 
the Popular Price Shoe Show of 
America, according to Edward Atkins 
and Maxwell Field, co-managers. 

The bulletins, prepared by Ruth 
Hammer Associates, PPSSA fashion 
director, after consultation with style 
committees, were mailed to popular 
price shoe manufacturers and retail 
members of the National Association 
of Shoe Chain Stores. The latter is 
co-sponsor of the Show with the New 
England Shoe and Leather Associa- 
tion. 

Most of the bulletins in the series 
will contain swatches of leather or 
fabrics. They are intended to help 
correlate industry planning with the 
PPSSA Fashion Exhibit, May 11-15 
in New York. 

Atkins and Field emphasized that 
the fashion bulletins are not intended 
as a comprehensive fall forecast. 
Several weeks prior to the Show, a 
fashion merchandise forecast for fall, 
covering fashion trends in clothes, 
textiles, leathers, colors and shoe 
styles, will be distributed to manufac- 
turers and retailers. 

In addition, the third edition of 
“Major Resources for Popular Price 
Shoes” will be published during April 
for distribution to retailers, buyers 
and exhibitors. The directory will 
contain over 1,500 listings — of 
resources for popular price footwear. 

Manufacturers and wholesalers are 
listed by categories of shoes, names, 
addresses, retail price ranges and 
locations of exhibits at PPSSA. 


New England Tanners’ Club 
Meets 


Members of the New England Tan- 
ners’ Club held their monthly meet- 
ing Friday evening. March 21, at the 
Hotel Hawthorne, Salem. Mass. 

Featured speaker of the evening 
was Joseph A. Casnocha, technical 
adviser of the Dyestuffs Division, 
Sandoz Chemical Co.. New York 
City. Casnocha spoke on “The Classi- 
fication and Evaluation of Dyestuffs.” 
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BEN FISH HEADS 
NEW ENGLAND FOREMEN 





New Officers Elected For 
1952 





Benjamin Fish of Ware Shoe 
Corp.. Ware, Mass.. has been elected 
president of the New England Shoe 
Foremen’s and Superintendents’ As- 
sociation. Fish, who was formerly 
Ist vice president, succeeds Stanley 
Halpe rin, elected director for a three- 
vear term. 





Other officers elected at a general 
membership luncheon meeting held 
Saturday, March 29, at the Main Ball- 
room of the Hotel Bradford, Boston, 
were: Hyman Stahl, Ist vice presi- 
dent; Charles Christopher, 2nd vice 
president; and Fred G. Moynahan, 
3rd vice president. 

Henry G. Meirs of Jay Shoe Mfg. 
Co. was re-elected treasurer; Louis 
Lulow, financial secretary; and Harry 
Kimball, recording secretary. 

Other directors appointed for a 
three-year term are C. Chester Roden- 
bush, Walter Reinstein, Max Bloom, 
Fred Albrecht, George Dumas and 
James Mercurio. 

The meeting was highlighted by 
the presentation of yearly reports. 


Delaware Tanners Elect 
New Officers 
John S. Dean of Allied Kid Co. 


was elected president of the Delaware 
Valley Tanners’ Club at the annual 
election meeting held March 13 in 
Philadelphia. He succeeds Dr. Wallace 
Windus of John R. Evans & Co. 
Other officers elected were Charles 
Martin jof k. Hubschman & Sons, 
Inc., vice president; and Jerome 5S. 
Rogers, Eastern Regional Research 
Laboratories. secretary-treasurer. 
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OPS FILES SUIT 
AGAINST SHOE FIRM 

The Office of Price Stabilization 
is seeking an injunction and treble 
damages approximating $15,000 in 
its first action against a shoe manu- 
facturer. 

In a suit filed in U. S. District 
Court of Philadelphia by the Depart- 
ment of Justice, Eby Shoe Corp., 
Ephrata, Pa., is charged with violat- 
ing the General Ceiling Price Regula- 
tion in making overceiling sales of 
children’s shoes between March 7, 
1951, and July 3, 1951. 

The complaint, entered by Special 
Assistant U. S. Attorney Erwin 
Lodge, alleges that the actual over- 
charges total approximately $5,000 
and the treble damages sought total 
$15,151.50. OPS claims that efforts 
to reach a reasonable settlement with- 
out resorting to court action were a 
failure. 


International Pushes New 
Men's Line 

A new line of men’s Goodyear welt 
dress shoes to retail at $6.95 is being 
received with so much enthusiasm 
by retailers that International Shoe 
Company is setting up a major pro- 
duction schedule and_ setting aside 
a part of its manufacturing facilities 
for this particular group exclusively. 

Orders have exceeded 250,000 
pairs since the time samples for the 
line of 19 styles were placed in the 
hands of salesmen less than a month 
ago, according to M. Robert Shaffer. 





International’s director of sales for 
men’s and boys’ shoes. 

The $6.95 line is sold under Inter- 
national’s own label. It is distributed 
by Roberts. Johnson & Rand; Peters: 
Friedman-Shelby and Sundial sales 
divisions as a plus to their existing 
branded lines of Rand, City Club, 
John C. Roberts and Sundial men’s 
dress shoes. 

Maximum dollar-value in the new 
low-priced line is achieved through 
volume production and delivery un- 
der the one label, standardization 
of design and manufacture, and direct 
shipment from the plant where man- 
ufactured. The shoes will be delivered 
to the retailer as designed. with no 
special orders accepted, Shaffer said. 
These economies in manufacture and 
distribution, he added, are passed on 
to the retailer to permit profitable 
pricing in what is expected to prove 
an attractive, volume-producing line. 

Orders are now being accepted 
for May and June delivery. 


THE NAKED LOOK 

Look Magazine in its issue of 
March 11 asks the question: “Are 
Shoes Disappearing?” and then an- 
swers its own question by replying: 
“Disappearing? Shoes never ap- 
peared so important.” 

The Look article reads, in part: 
“This Spring, the U. S. public will 
see women’s naked feet on city streets. 
The daytime shoes are barefoot as 


evening sandals: such exposure will 


promote healthier, — better-looking 
feet. . . . But less shoe doesn’t mean 
less price. °° Bes 
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‘“crwmem” FOR EVERY WEATHER USE GLOVES of LEATHER 





The leather industry's increasing consciousness of promotion and merchan- 
dising methods found a new outlet recently at Colonial Tanning Co.’s Glove 
Leather Division in Milwaukee. Company officials decided to put the 32-foot 
panel body of its new Tractor-Trailer No, 2 to good use, covered it with the 


slogan 


“For Every W eather Use Gloves o} Leather.” 


Fhousands 0) motorists, 


truck drivers and pedestrians are exposed to the slogan daily. Colonial is 
planning an employe contest to geta similar slogan for its Tractor-Trailer No. 1. 
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TANNERS' PROFITS 
SEEN SPOTTY IN ‘51 


Large Increase Reported By 
Two Firms 


Net profits of the first six large 
tanners to report sales and_ profit 
figures for 1951 averaged 30.8 per- 
cent higher than in the previous year 
while sales averaged only 7.7 percent 
higher, according to a survey just 
completed by the New England Shoe 
and Leather Association, 

Net sales of the six firms com- 
bined in their fiscal 1951 totaled 
$122.404.521 while net __ profits 
amounted to $3,610,197, the Associa- 
tion reported. The average raté of 
return of net income to sales equalled 
2.9 percent in L951. 

However the average increase in 
profit for the six reporting firms 
proved highly misleading. Only two 
of the six tanners actually reported 
higher profits in 1951. Profits of 
A. C. Lawrence Leather Co. for the 
year ending Oct. 27, 1951 were fully 
179.8 percent above the 1950 period 
while Northwestern Leather Co. 
reported a profit increase of 355.5 
percent for the year ended Dec. 31, 
1951. 

Allied Kid Co. reported profits 
down 10.1 percent for the year ended 
June 30, 1951; profits of American 
Hide & Leather Co. were down 14 
percent for the same period, Griess- 
Pfleger Tanning Co. experienced a 
drop of 40.2 percent for the year 
ended Dec. 31, 1951. and Seton 
Leather Co. profits were down fully 
87.1 percent, also for the year ended 
Dec. 31. 

Sales of all firms except Griess- 
Pfleger showed increases over 1950 
ranging from 2.3 percent to 13.1 
percent. 

SHOE LEARNER RATES 
TAKE EFFECT MARCH 17 
Employers in the shoe manufac- 

turing industry must pay increased 

wage rates to learners, beginning 

March 17, according to officials of 

the Wage and Hour and _ Public 

Contracts Divisions. Minimum rates 

have been increased from 65 to 681 

cents per hour for the first 240 hours 

and from 70 to 72!% cents per hour 

for the remaining 240 of the 480- 

hour learning period. 

In plants where experienced work- 
ers are paid on a piece-rate basis, 
learners are to be paid the same piece 
rates paid experienced workers in 
the same occupation. Learners’ earn- 
ings are to be based on the piece 
rates if in excess of the subminimum 
provided. 
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MILITARY 
BIDS AND AWARDS 


Flying Helmets 

March 31, 1952—Headquarters 
Air Materiel Command, Dayton, O., 
has issued Invitation No. 52-5841 
(negotiated) covering flying helmets 
H-71/AIC headset, Type A-13, in 
sizes and quantities as follows: Small 
9,300; medium 8,700; large 9,600; 
and extra large 2,400. MIL-H-6479 
(USAF) calling for leather compo- 
nents of formaldehyde-tanned lamb- 
skin, cream color, in accordance with 
Spec. KK-L-205: —chrome-tanned 
sheepskin, brown (Shade 1710), in 
accordance with Spec. KK-L-254, 
and calfskin leather of Grade A qual- 
ity, 2! oz., plus or minus 14 oz. per 
square foot, color brown (Shade 
1710). The helmet has lambskin 
lining and chinstrap cover, sheepskin 
outer shell; and calfskin bucket re- 
tainers, tabs and straps. 





Leather Chamois 
March 31, 1952—Business Serv- 
ice Center, Region 2, General Serv- 
ices Administration, 250 Hudson St., 
New York 13, has issued Invitation 


Asbestos Gloves 
April 4, 1952 — QM-30-280-52- 


1212 covering invitation to bid on 
2,000 pairs of gloves, asbestos-lined, 
14” gauntlet, type I. opening at 10:00 
a.m. in New York with delivery 
during June 1952. For the regular 
Army. 


Leather Gloves 

April 17, 1952—QM_ 11-009- 
52-1211, covering invitation to bid 
on 2,028 pairs gloves, leather steel 
stitched palm, specification MIL-G- 
2120 dated March 29, 1950. Item 
la, 1,228 pairs domestic pack, Item 
lb, 800 pairs overseas pack. Open- 
ing at Chicago Quartermaster at 
10:00 a.m. with delivery July 1-31 
to destinations to be announced. 


Gloves 

April 23, 1952—QM 11-009-52- 
1220 covering invitation to bid on 
120,000 pairs men’s and women’s 
cotton gloves, leather palm. Item 1 
specifies 25,000 pairs men’s, Type II, 
knitted wrist type, Class A., specifica- 
tion No. 9-117 dated July 7, 1948, 
delivery to various destinations. Item 





same specification, delivery to Phila- 
delphia. Item 3 specifies 60,000 
men’s gauntlet type, Type I, same 
specification, delivery various destina- 
tions. Opening in Chicago at 10.00 
a.m. with delivery from June 1 
through Sept. 30. 


MORE NAVY SHOE AWARDS 

The Navy Purchasing Office in 
New York has announced further 
contract awards on Invitation No. 
374 covering low quarter black 
leather shoes. Awards under the in- 
vitation, opened March 3, now total 
739,008 pairs. 

Latest purchases totaling 339,000 
pairs were made through informal 
negotiation with the following firms: 
J. F. McElwain Co., Nashua, N. H., 
120,000 pairs at $4.20 per pair; En- 
dicott-Johnson Corp., Endicott, N. Y., 
100,000 pairs at $4.20 and 19,000 at 
$4.24: Doyle Shoe Co., Brockton, 
Mass., 50,000 pairs at $4.24; and 
Sportwelt| Shoe Co., Inc., North 
Easton, Mass., 50,000 pairs at $4.24. 

The Navy had originally purchased 
300,000 pairs from McElwain at 
$4.20 per pair and 100,008 pairs 











NY-3K-36480 covering bids on 2,630 2 specifies 35,000 pairs women’s, from Endicott-Johnson at $4.24. 
leather chamois. Type II, knitted wrist type, Class B.. (L&S, March 15.) 
BE A STRONGER COMPETITOR 
Could you do more business with more working capital? Would 
= S3 ©6it help scale down the overhead ratio — even unit costs? 
, CROMPTON 
placate Then investigate Crompton Factoring — the proven solution for 
financing commercial growth and operating efficiency. 
FACTORS 
You get spot cash for receivables. We become responsible for 
credits and collections . . . also liable for any credit losses. Quite 
a saving right there! 
Your accounts receivable ledger ceases to be a bottleneck for the bulk of quick 
assets. Captive dollars are released for more important work. 
The results? You’ll reap the rewards that come to a stronger competitor in 
your field. 
Reiman Ath 
CROMPTON-RICHMOND CO., INC. 
1071 Avenue of the Americas, New York 18, N. Y.' 
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OPEN GLOVE BIDS 

Kisendrath Chicago, 
Ill., was low bidder at the opening 
of Navy Invitation No, 467—250,020 
prs. black leather gloves, wool-lined 

offering to supply 30,000. prs. at 
$2.445 per pair; 20 days acceptance, 
net. Bids were divided into two des- 
tinations, a) for delivery to Mechan- 
iesburg, Pa. and b) for delivery to 
Clearfield, Utah. Eisendrath’s bid 
was a block bid with prices ranging 
from $2.445 to $2.605. Lowest of 
twenty-three bidders in all were: 

Mario Papa & Sons, Gloversville, 
N. Y.z block bid for 40,000_ pr., 
prices ranging from $2.499 to $2.614; 
60 days acceptance, net. 

Wilkins Gloves, Inc., Mayfield, 

.Y.:a) or b) 30,000 pr. each $2.55, 
$2.56, $2.60 and $2.61; 60 days ac- 


Glove Co. 


ceptance, net. 

Steinberg Bros., N. Y. C.; 120,000 
pr. (A or B) $2.56 and $2.58; 10 
days acceptance, 1/10 of 1% in 20 
days. 

Vincent Sanges, Inc., Gloversville, 
N. Y.; a) 12,000 pr. $2.56, $2.62, 
$2.68, $2.74: b) 8.000) pr. same 
prices. 60 days acceptance, net. 

G. Balzano & Sons, Inc., Glovers- 





New Ad Manager | 








ak 


Edwin E. Bobrow, who has joined 
Dr. A. Posner Shoes, Inc., New York 
City manufacturer and distributor of 
infants’ and children’s footwear, as 
advertising manager, according to 
Herbert Posner, president. Alfred J. 
Silberstein, Bert Goldsmith, Inc., has 
been named advertising agency by 
the firm. Both Bobrow and the agency 
are preparing a new advertising and 
sales promotion program for the com- 
pany. In addition to Dr. Posner's 
Kiddie Kollege, children’s Sunday TV 
show, local newspaper campaigns and 
point-of-sale promotion kits for all 
franchised dealers are being em- 
phasized. 





ville, N. Y.: a) 12,000 pr. $2.60: 
60 days acceptance, net. 

Daniel Hays Co., Gloversville, 
N. Y.; a) 50,000 pr. $2.61; or b) 
50,000 pr. $2.63; 60 days acceptance, 
14 of 1% in 20 days. 

Sellinger Glove Co., Sheboygan, 
Wis.: a) 6,000 pr. $2.63; or b) 6,600 
pr. $2.65; 20 days acceptance, net. 


AWARD MEN'S OVERSHOES 


Goodyear Rubber Co., Middletown, 
Conn., has been awarded contract 
for 28,008 pairs men’s high rubber 
overshoes, 5 buckle fastening, M-45. 
The award on QM-30-280-52-1181 
was based on Goodyear’s low bid of 
$3.74 per pair with total value of 
$104,749.92. 


International Fashion Show 
Has U. S. Shoes 


Shoe styles exhibited at the Second 
Annual Fashion Show, held March 
21-22 at the Chafonte-Haddon Hall 
Hotel in Atlantic City, were designed 
by the eight members of the Guild of 
Better Shoe Manufacturers, Inc. 

The show will introduce apparel 
designed and made in 17 foreign 
countries and five areas of the U. S. 
Countries represented include most 
of Western Europe, Israel, Japan, 
Mexico, Hawaii, Canada, Puerto 
Rico, Bermuda, China and Sweden. 

Guild members were commissioned 
to study apparel fashions to be pre- 
sented at the show and create appro- 
priate footwear. Result was some 60 
styles, each retailing at over $20. 
Proceeds of the show will go to the 
fashion wing of the Philadelphia Mu- 
seum of Art. The shoes will also be 
exhibited at the Shelburne Hotel, 
New York, during the week of 
March 24. 





Deaths 
Loring B. Hall 


81, leather executive, died in 
Newton, Mass., on March 21 after 
a long illness. Hall first moved to 
Boston some 50 years ago as a mem- 
ber of Hall, Haight & Co., Boston 
leather firm. He remained with the 
company after it merged with Ameri- 
can Hide and Leather Co., headed by 
his father, the late Thomas W. Hall, 
Sr. During the past 10 years, he had 
been Boston representative of Thomas 
W. Hall Co., a Stamford, Conn., plant 
headed by his brother, Thomas W. 
Hall. He leaves also his wife, Ruth; 
a daughter, Mrs. Florence Knoop; two 
sisters and a granddaughter. 
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John P. O'Hara 


.. . 69, leather broker, died March 24 
at Malden Hospital, Malden, Mass., 
after a long illness. A native of 
Brighton, Mass., he had been in the 
leather business throughout his life and 
was known internationally through- 
out the industry. He leaves his wife, 
Mabel; a daughter, Lillian; three sons, 
Dr. John L., William E. and Lt. Rob- 
ert E. of the Marine Corps; and three 
grandchildren. 


Walker T. Dickerson 


... 80, shoe executive, died March 21 
in University Hospital, Columbus, O., 
of a heart ailment. He was president 
of the Walker T. Dickerson Shoe Co. 
in Columbus, nationally known man- 
ufacturer of women’s shoes. Dicker- 
son had been president of the firm 
since 1930 after resigning as vice pres- 
ident of Julian & Kokenge Co., St. 
Louis firm. He was associated with 
the latter firm for 20 years. Dicker- 
son was a pioneer in the corrective 
shoe field and held various corrective 
shoe patents. He was an_ active 
supporter of profit-sharing, having 
brought such a plan into the Dicker- 
son firm in 1942. Dickerson was ac- 
tive in organizational affairs and a for- 
mer director of the National Shoe 
Manufacturers Association. He leaves 
his wife, Elizabeth; three daughters, 
Mrs. Kathryn Leininger, Mrs. Freder- 
ick Schwab and Mrs. F. E. Burke; 
a grandson, Owen, vice president of the 
shoe firm; three great-grandsons and 
two sisters. 


John T. Rogers 

. shoe executive, died recently in 
Lynn, Mass., after a long illness. He 
was owner of Shoe City Novelty Co. 
of Lynn until his retirement 20 years 
ago. A native of England, he had 
been employed in various Lynn shoe 
factories as cutting room foreman be- 
fore entering business for himself. 
He leaves a daughter, Mrs. Lewis B. 
Batson; one grandchild and two great- 
grandchildren; a brother and a sister. 


Albert Helmrath 

. 80, leather importer, died March 
19 at his home in Summit, N. J., after 
a short illness, For more than 60 years, 
he owned and operated A. Helmrath, 
Inc., New York City leather importer. 
A native of Germany, Helmrath came 
to the U. S. at the age of 17 and 
opened his leather business several 
years later. He was extremely well- 
known in the trade. Surviving are 
two sons, Albert M. and Carl; a 
daughter, Mrs. Charlotte Hastings; and 
six grandchildren. 

(Other Deaths on Page 34) 


March 29, 1952 





LEATHER SALES SLOW BUT 
STEADY WITH PRICES FIRM 


Not Enough New Business To Indicate Price Trend 


For Fall 


Some interest in calf and sides. 
Kid generally quiet, other selec- 
tions spotty. Not much change ex- 
pected before June. 


Sole Steady 

Sole leather tanners in Boston re- 
port situation essentially unchanged. 
There is some business but not 
enough to mean anything, pricewise 
or otherwise. Prices remain fairly 
steady on lists and better selections 
hold near these lists. Tanners say 
the whole situation is far from satis- 
factory and they look for little change 
before fall run begins in June. 

As in recent weeks, prices remain 
at following levels: about 48e tops 
for 10 irons bends and up; 54-56c 
for selected 9/10 irons, 62c and down 
for 8/9 irons, and 70c for selected 
light bends. Selling prices do not 
vary much from these quotations. 


Sole leather tanners of Philadel- 
phia find the situation unchanged 
from last week. While tanners say 
they are not being “rushed out the 
door” there is certainly continuing 
demand in factory bends, as well as 
heads and bellies. Nothing has de- 
veloped to improve the situation in 
findings. No prices available. 


Sole Offal Mixed 

Tanners in Boston find little new 
to report on sole leather offal market. 
Sales of bellies proceed at fairly good 
clip but other selections are far from 
active. As a result, belly prices are 
firm, others a matter of trading. As 
one tanner put it, “If you want to do 
business, you've got to shade your 
prices.” 

Bellies still move fairly well at 
22-24c range. Above this. there is no 
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business. Light single shoulders with 
heads on bring some sales in low 
10’s: not much above this. Heavies 
drag in low 30's. Double rough 
shoulders still draggy at 50-55c. 
Heads and shanks generally quiet 
with quotations not very meaningful. 


Calf Fair Enough 

Boston calf tanners say calf leather 
business continues on somewhat im- 
proved level, considering that this is 
off-season. The sales impetus re- 
ceived from lower skin prices has 
continued since the Leather Show, 
particularly in the cheaper-priced 
lines. Although tanners say the price 
situation is far from. satisfactory, 
they are quick to admit that these 
prices are precisely the reason for 
their improved business. 

Lightweight smooth calf still does 
best business. Top lines in black, 
blue and green generally move well 
at 80c and down. C grades bring 
about 65-70c, D grades at 58-63c, 
and X grades at 48-53c. Volume still 
below 60c. 

Men’s weight smooth calf slow. 
Not too much around. Top lines at 
97¢ and down but best interest found 
below 70c. Bucko suede still in good 
demand at 85c and below. Better 
grade suedes generally quoted at 90c 
and down. 


Sheep Same 

No change in sheep leather mar- 
kets, according to Boston tanners. 
With the Easter-run over, demand 
would be slow regardless. Tight price 
situation aggravates condition. Tan- 
ners have little leeway with domestic 
pickled skins ungiving but shoemen 
point to falling domestic hide mar- 
ket, prefer to wait for developments 
before committing themselves. 

As usual, there is some business 
from cowboy boot manufacturers. 
Boot linings remain pegged at 19-28¢ 
with fair volume at 24-25c. Shoe 
linings remain at 16-2lc; best busi- 
ness at 20c. Chrome only fair at 29¢ 
and down. Colored vegetable linings 
moderately active at 25-26c. 

The garment sheep situation re- 
mains unchanged. Continued weak- 
ness of horsehides and other garment 
leathers keeps grains bottled up. 
Buyers not much interested at 23c 
range which some tanners quote. Not 
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much doing even below this. Gar- 
ment suedes are much better. Greens 
and blues continue selling at good 
rate. Best lines pegged at 29-30c¢ with 
lowest level for these around 26c. 


Sides Spotty 

Nothing new to report in this mar- 
ket, say Boston side leather tanners. 
Relative stability of hide market this 
week enables tanners to keep closer 
to their price lists but buyers are not 
interested unless they really need 
leather. As usual, there is some 
short-term ordering but only after 
buyers have done considerable shop- 
ping, feel they have received best 
possible price. 


STORMWELT 


Heavyweight combination tanned 
extremes fairly firm at 49c and down 
for better lines. Same is true for kip 
at 52-54c. Lower grades are having 
much more trouble holding to lists. 
Sides still meet much resistance in 
low 40’s and below. Tanners, how- 
ever, appear more determined to hold 
price lines; some have even firmed 
up a cent or two above recent levels. 
There is fair business at 36-38c for 
large spread elk. 


Splits Same 
Splits tanners in much the same 
position as side tanners. There is 
some steady business in wanted selec- 
tions but others go begging. Price 
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still the big factor. Heavy suede 
splits still wanted at steady range of 
43-47c. Lights not so fortunate and 
prices are below 40c. More business 
expected in latter when fall run opens 
but tanners must do best to hold on 
until then. Linings still sluggish with 
range between 15-20c and not much 
doing above 15-l6c. Work shoe not 
good at 27c and below. Gussets 
draggy. 
Belting Slow 

Belting leather tanners of Phila- 
delphia say business generally on the 
slow side. Market still definitely 
weak. No one will quote any prices. 

Curriers report that business gen- 
erally fair. No increase over last 
week’s volume; as a matter of fact, 
some sources find that orders have 
slowed down a little on a day-by-day 
basis. However, the feeling is that 
the general tone is not too bad and 
most tanners are quite optimistic. 

Some report a good spread of 
orders over all the weights, while 
others find emphasis on lighter 
weights. No change in prices re- 
ported in curried bend butts. Cur- 
ried shoulders generally considered 
very bad. 


AVERAGE CURRIED LEATHER PRICES 


Curried Belting Best Selec No No. 3 
Butt bends . 1.22-1.35 1.18-1.30 1.14-1.20 
Centers 12” 1.51-1.62 1.39-1.57 1.26-1.35 
Centers 24”-28” .. 1.45-1.58 1.39-1.53 1.30 


1.39-1.52 1.34-+1.47 1.29-1.30 
Wide Sides : 1.12 1.28 1.08-1.23 1.01-1.08 
Narrow Sides 1.04-1.20 1.00-1.16 .94-1.00 
Premiums io be added: Heavy—minus 2c-5c; 
Ex-Heavy—-minus 10c to plus 5c; Light plus 
10c-21c; Ex Light plus 25c 


Centers 30” 


Kid Same 

Kid leather tanners of Philadel- 
phia report business has not shown 
indications of any increase. Glazed 
selling in some black; reds, blue and 
even tan are now being processed by 
the most conservative companies, 
since right now they are in demand 
in sufficient quantities to be con- 
sidered staple colors. Suede is going 
in black to some degree. 

Nothing new reported in linings. 
No developments in slipper leathers, 
but many tanners are optimistic, ex- 
pecting good sales when the season 
really begins. Some who specialize 
in satin mats are doing some busi- 
ness; most tanners find no market 
for it. Nothing reported in crushed. 

Price quotations not often given. 
It appears that prices depend on the 
situation, rather than on list prices. 


Work Glove Spotty 
Spotty business reported here and 
there with enough of a volume to 
maintain prices on the same plane 
as has prevailed the past two or three 
weeks. Buying this week mostly on 
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a “hand-to-mouth” basis, the ma- 
jority of outlets finding no incentive 
to build up inventories. 

Market for top No. 1 grade LM 
weight is still quotable at 15c with 
No. 2 grade at l4e and No. 3 grade 
at 13c. These prices obtained on sales 
in regular channels with sellers reluc- 
tant to shade because it would mean 
virtual elimination of their profit 
margin. M weight alone quoted un- 
changed at l6c for No. 1 grade, 15c 
fur No. 2 grade and 14 for No. 3 
grade. 

Bag, Case and Strap Quiet 

This market has been rather quiet 
of late. Sellers are busy delivering 
against orders recently booked but 
very little new business. 

Evidence of buyer preference for 
top grade leather was seen in the 
action taken by one leading seller in 
reducing lists on No. 2 grade to a 
ke discount from the top grade in- 
stead of 3c less as formerly quoted. 
The reason for this move was an 
attempt to offer a better inducement 
to buyers on the No. 2 grade. 

Little call for No. 3 grade. 

The top grades were listed un- 
changed, 21% ounce case leather hold- 
ing at 54c and 3 ounce at 56c. Strap 
leather listed at 60¢ down for top 
grade 4 ounce natural russet sides; 
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3 ounce 62c and down; 6 ounce 64 
and down and up to 10 ounce at 70« 
and down. Second grade quoted 4c 
less and third grade another 2c less. 
Colors still quoted at 2c premium 
over regular russet: glazed strap 3c 
higher with B grade 4c less and C 
grade 6c less. Interests in these 
descriptions, however, was rather 
limited. 

Tanner lists on natural russet strap 
sides reported mostly unchanged, but 
it was admitted in some quarters that 
solicitations for new business at the 
going prices were meeting only a 
limited response. Tanner lists showed 
variations in prices ranging from 56c 
down to 5le for A grade natural rus- 
set strap sides; B grade around 53c 
and lower, depending upon finish, 
trim, method of selection, ete. 

Garment Fair 

A fair amount of business in suede 
and grain garment leather. Judging 
from the buying done of late, it would 
appear that manufacturers expect a 
revival in leather garment business 
continuing through fall and winter 
months as prices to the consumer 
should become more attractive. Some 
movement of suede garment leather 
at around 31-32c and up to 36¢ still 
quoted in some directions for very 
top grade. Volume buyers showing 
interest around 28c. 

Grain garment leather moving at 
mostly unchanged prices or around 
32 to 34¢ with business not quite so 
brisk as some sellers would like but 
volume buyers have been picking up 
average run productions at 26c. 

Fairly good demand for horsehide 
garment leather and prices are hold- 
ing steady for the most part. Further 
business indicated at 36-37c¢ and 
down with the usual 2c spread be- 
tween grades. One leading tanner 
lists at 36c, 34c, 32c, and 30¢ as to 
grades and has booked considerable 
business at these prices. Around 
33-34c is still quoted as an average 
price basis. Some tanners, as pre- 
viously reported, have sold ahead 
into April. 
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Glove Same tract. a pigtex grade as low as 18c. Men's 


Glove Leather business has experi- Ladies’ weight leather still going grey suedes offered from 36c down. 
enced particularly bad spring season. begging. Some men’s weights mov- Some business passing in men’s col- 
Business is not expected to improve ing in the cheaper lines. Domestics ored suedes at the same prices. 
much over the next few months. Glove and Iranians get bulk of the business. Raw stock buying almost at a 
buyers are not placing orders and Domestics offered at 32c, 30c and standstill. Tanners and dealers pre- 
the glove manufacturers refuse to buy 27c. Pigtex at 27c down. Iranians fer to sit on the sidelines for a while. 
a foot of leather not covered by con- can be bought for 25c and 2le with 


Tanning Materials Spotty 

Buying interest in Tanning Ma- 
terials seems to have perked up a 
little but it is not apparent in actual 
business transacted. Most quotations 
SMOOTH AND ELK unchanged. Solid Borneo Cutch ad- 


ee IT 'S A SECRET BUT! vanced to 8\4c as of April Ist. 


VEGETABLE Raw Tanning Materials 
RANCH TANNED LEATHERS are here. Divi Divi, Dom., 48% basis shp’t, bag $ 75.00 


Wattle bark, ton 


For Linings, Bags, 


») ett ee © 1p all nonilar casual and sport shoe BMD ccccccreeee ‘Fair Average’ $105.00-$106.00 

Case, x P In all popular casual = sport = unas’ “gic oases $101.00-$102.50 
Sumac, 28% leat .....csceee ° ‘ 

RANCH TANNED colors. SHAPED to fit the cutters ec 6. aheinaelineneenonesie Ssenee 

AND and guaranteed to produce quality prema ane. J. «+g +» $650,00-$52.00 

J ibe $76.00- ‘$78 00 J. 2’s $42.00 

INDIAN TANNED hoes , . $50.00-$52.00 

LEATHER s . Valonia c ups, 30-32% guaranteed $69.00-$70.00 

k Fi “ia h \ h f 600D Valonia nee 42% guaranteed .. . $86.00 

‘or Fine Casuals : Mangrove Bark, 30% So. Am $52 00-$54.00 

Not ing takes t e P ace o Mangrove Bark, 38% E. African $81.00-$83.00 


and Sport Shoes 
© 4 Tanning Extracts 

ontract dann Chestnut Extract, Liquid (basis 
25% tannin), f.0.b. piant 


Tank cars 
Barrels, c.] 


Barrels, TES OC Oe ea 5.42 
Chestnut Extract, Powdered (basis 
60% tannin), f.0.b. plant 


leather. There is no substitute for quality. 














SS > reer 
1830 SO. THIRD ST MILWAUKEE 4, WIS. Cute, soll ‘Bornes, 60% tannin, 
plus duty ey 7 eau O8 by 
Gambier Extract, 25% tannin, 
bbls Ae : 09% .12 
Hemlock Extract, 25% tannin, tk. cars 
f.o.b. works AER AS Meee TSC a parcin! 
Bbls. c.l. . ae nas - 06% 


Oak bark extract, 25% tannin, Ib. 
There Ce bbls. 6%-6%, tks. ...... ceackns See 
Quebracho extract 
Solid, ord., basis 63% tannin, c.1 

50 YEARS f t Py . behind are ies 11 31/64 

Solid clar., basis 64% tannin, c.1 12 3/16 
”) 0 anning experience Liquid basis, 35% tannin, bbls. ..... 
Ground extract 


E COOK Wattle extract, solid, c.l. } 
(plus duty) So. African ...... 11%-.11% 


Wattle extract, solid, c.] 





(plus duty) East African . 11%-.11% 
FINE LEATHERS Powdered super spruce, bags, c.1. 
05%; 1.c.1 Ks 05% 
Spruce extract, tks., ‘t ° b. wks. soe oon 
Sole Selling Agents Myrobalan extract, solid, 55% tannin 10% 


(plus duty) 


X _ 
HEBB ! k ATHER COMPANY Myrobalan extract, powdered, 60% tannin .10% 
(plus duty) 
Valonia extract, powdered, 63% tannin 9% 


112 BEACH STREET BOSTON 11, MASS. (plus duty) 


Tanners’ Oils 











Castor oil, No. 1 C.P. drs. L.c.l ‘ 344, 
Sulphonated castor oil, 75% : ete 30 
Cod Oil, Nfid., loose basis, gal. .. 1.20 


td Ss U P E 34 I oO R L E A T H E 3 Ss il Cod, sulphonated, pure 25% moisture .. .15 
Cod, sulphonated, 25% added mineral . 13 





’ MY Cod, sulphonated, 50% added mineral .. .12 
Chrome Retan Sole Leather en staat. ae 
In bends . shoulders bellies outstanding in its waterproofirg Sc a Geietek oe 
and long-wearing properties . . eathtogt S08 OT. ........c:cccsceoe Bh 
r N 99 Neatsfoot, prime drums, c.l. . fe 175 
**Katz Chrome ce ae 
The ideal leather for shoe glove and garment purposes Oiive. denatured. drs. ial. cease ees a 
> > > iy aye Waterless Moellon ............ ees | 
Chrome Retan Upper Leather joi iene nc nag OS 
A quality shoe leather water resisting ... easily worked }-vonmmnne oe, 25% moisture ... 12- = 
ommon degras a % 
Oe ry - » npiden Neutral degras .. weee -27%>-.29 
SERIOR TANNING y sen Can ene Merse, a10° Sulphonated Tallow, 75% .... settee Sie 
\ QQ) S=—_—_== “(0 Sulphonated Tallow, 50% ........... 09 
tg SUPERIOR TANNING CO. Sponging compound .............-...._.14 
4 West Divisi t t, Chicag Split Oil ...... ree .. = -12-.14 
125 e* vision Streets ae Sulphonated sperm, 25% moisture . 16% 
AGENTS Petroleum Oils, 200 seconds visc., tks., 
f.o 4 ‘ > 17 
Petroleum Oils, 150 seconds visc., tks., 
Tannenbaum ob . ewe 16 
vais Oils, 100 seconds visc., tks., 
f.o.b. . ° 
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LIMITED OFFERINGS FIND LIGHT 
INTEREST IN HIDE MARKETS 


Neither Packers Nor Tanners Too Anxious To Do 
Business 


Packer Hides Dull 

Dull situation in the big packer 
hide market this week. Interest from 
tanners limited and, at best, selective 
for certain selections at preferred pro- 
duction points. Most of the orders 
reported seemed to come from spe- 
cialty tanners who wanted fairly 
plump hides from low grub northern 
plants such as St. Paul. 

Specialty tanner interest in St. Paul 
type heavy native cows on steady 
basis of 151c but big packers slow 
to offer out additional quantities fol- 
lowing recent sales on that basis. One 
of the larger independent producers 


sold 1,100 Chicago heavy native cows 
steady at 15c. Demand for heavy cows 
from river points at last trading basis 
of 1414c. was rather spotty. 

Ex-light native steers had some call. 
Ex-light and light branded steers held 
steady at last trading levels. Heavy 
native steers slow to sell at 12sec for 
Chicago and river points and lec 
for northerns such as St. Paul. Orders 
in the market also slow. to 
appear this week for butt branded 
Texas steers, Colorados, 


were 


and heavy 
and branded cows. Traders felt these 
selections would do well to hold 
steady at last trading levels as sole 





HIDE FUTURES 


COMMODITY EXCHANGE, INC., FUTURES MARKET 
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—103 
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16.97T 
16.97T 
16.95B 
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16.75 
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leather tanners were in no mood to 
reach for supplies. 

Larger midwestern independent 
packers have been selling rather freely 
from week to week and most of them 
are in a comfortable position as 
regards unsold holdings. Steady prices 
have been accepted on practically all 
selections in latest reported dealings. 

Trading a feature on the West 
Coast. One big packer on Tuesday 
sold March production of about 8.600 
hides from Los Angeles-Fresno plants 
comprised of heavy butt brands at 
lle. Colorado steers at 10c: branded 
cows at l4c; light branded steers at 
14.oc and ex-light brands at 16% yc, 
these prices f.o.b. west coast and con- 
sidered steady. 


Small Packers Firm 

Differences in ideas between tan- 
ners and packers have restricted trad- 
ing in the midwestern market. Sellers 
surprisingly firm in their asking 
prices, anywhere from 'ec to le above 
limits named by tanners. Buyers un- 
willing to reach even for choice plump 
hides. 

Considerable dickering over pros 
ductions averaging around 50. Ibs. 
has been witnessed the past few days, 
sellers asking 1444¢ and 15e and 
buyers naming bids around 13%4¢ 


to 14e flat. 


Total Sales: 250 lots 








HIDE AND SKIN QUOTATIONS 


New 


Present Week Ago MonthAgo Year Ago Ceilings 


124-13 12-12% 33 
1614-17 17, 361% 
1814-19 4‘ 19% 39 
14%4-15% 1442-15" 34 
164%2-174%,  16%2-17%2 36 = -37 


Heavy native steers 12/2-13 
Light native steers 1613-17 
Ex. light native steers 19 
Heavy native cows 1412-152 
Light native cows 1642-1712 
Heavy Texas steers 11% 11% 1142-12 30 

Butt branded steers 11% 11% 30 

Light Texas steers 15 15 3414 

Ex. light Texas steers 17 18N 37 

Colorado steers , 10% 10% 2914 

Branded cows -1444 14 33 2814-29 
Native bulls “114% 11 24 20 
Branded bulls “104%. 2744-3713 23 19 
Packer calfskins . -35 10 80 65 BATES 
Packer kipskins -28 24 -31 -60 50 


LOWER COST” 


LEATHER FILLER 


H. 
LINCOLN SOLE LEATHER 


REGULATED FAT DISTRIBUTION coun 


WITH THESE SYNTHETIC FAT LIQUORS SON 


NEOSAPON A _ anionic INC. TANNERS 
NEOSAPON N_ nonionic ¢ 
NEOSAPON C cationic COUDERSPORT 


FIBER CHEMICAL CORPORATION PENNSYLVANIA 


P. O. BOX 218 MATAWAN, N. J. 
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Last reported sales at 14-1414c as 
to productions involved. Heavier pro- 
ductions seem to have little call. How- 
ever, there was a shade more interest 
in lighter hides. some interest for 
13-43 |b. avg. hides around 15Mc 
flat, last paid with sellers talking l6c. 


Country Hides Slow 

An occasional car sells here and 
there but only when tanners can 
obtain rawstock suitable for their 
requirements at prices in line with 
their views. More business done at 
2c. flat trimmed f.o.b. for good 
country locker-butcher hides averag- 
ing 50-52 Ibs. Some tanners are not 
so keen about reaching above that 
price although lighter hides averag- 
ing down to 42-43 lbs. recently 
brought 12144. The majority of tan- 
ners now bid 11!oc. when approached 
with offerings which usually held 
around 12!oc. Glue hides continue to 
receive some demand. Light average 
No. 3’s still wanted around 9c. 


Calf and Kip Better 

One big packer sold an accumula- 
tion of about 30,000 calf dating from 
March-April of last year at some 
points through February, — selling 

pnortherns at 37%5-27'oc. rivers 
§3214-35¢ for heavy, 27!c for light 
and 25c for southwestern allweights. 
Another packer cleared 2,400 St. 
Louis February calf at 32%%ec for 
heavies and 25c¢ for lights: also 
15.000 St. Paul March light calf and 
Milwaukee all weights at 32'4c for 
heavy and 30c for light, a 2c ad- 
Vance over previous sales of similar 
skins. 

More interest shown in kip skins. 
one packer selling 5,000 from Nash- 
ville (premium point) at asking 
prices of 29¢ for kip and 25c for 
overweights; also sold 3.800 Evans- 
ville kip alone at 28c. Another big 
packer sold some southeastern kip 
(allweights-15-30s), comprised — of 


about 200 Atlanta and 1,900 Tifton 
at 2144c. From regular northern 
points, kip were held at 28c with the 
overweights at 25c. Packer regular 
slunks are nominal at $1.55. 


Goatskins Slack 


Buying still on slow side with 
heavy pressure on prices from tan- 
ners who want lower levels before 
making commitments. Last reported 
sales Gujrat Amritsars at $6.50 per 
dozen c&f. for 1200 lb. skins. Some 
spot Deccans brought $9.50 ex-dock 
for 180 lb. skins. Madras skins moved 
at $6.50 basis 150/160 Ibs. Asking 
prices at $8.00 for 1.70/1.80 Ib. 
Coconadas although can be had at 
$7.75. 

Mochas well sold up. Genuine Batis 
last sold) at $10.50-$10.75:; Batis 
types $8.25-$8.50. Tanners offer 50c 
less. Sakota red goatskins reported 
selling at 79 pence. Red Kanos goat- 
skins. seconds, brought 681% pence. 

In Brazils, Pernambucos and Natals 
reported bringing 70c per Ib. fob. 
Trading in other selections reported 
with activity along the line. 


Dry Sheepskins Normal 

Some selling quarters state a little 
more interest evident for certain selec- 
tions but on the whole, buyers are 
still out of the market. 

Wool sheepskins slow and nominal 
but some selling quarters feel that 
with further reductions in Australia, 
there may be a possibility of pullers 
here coming into the market if wool 
should show signs of stabilizing. At 
last Sydney sale, 39,000 skins offered 
with best merinos firm but crossbreds 
5-10 pence lower compared with the 
last Sydney sale. Other advices stated 
that all descriptions were 2-5 pence 
lower. At Melbourne, all descriptions 
were 4 pence lower. 

Shearlings firm at origin with rela- 
tively few sales passing here as our 


domestic market has been declining 
and prices by comparison are lower, 
Cables from Montevideo say market 
firmed up again on French purchases. 
Capes too high for this market as 
shippers ask 34 pence for 14-11% 
inch and 28 pence for ¥%4-1% inch 
skins. Last sales of the latter said 
under 25 pence and buyers now are 
not returning any bids. 

More offers of Australian shear- 
lings. Nominally. market quoted $1.35 
for shorts and $1.75 for longs. Spot 
lots of South American short shear- 
lings available at $1.50-1.60. 

Hair sheep markets also slow and 
nominal. business in Brazil 
cabrettas at $12 for regulars and $14 
for specials although most sellers state 
shippers’ ideas for specials much 
higher; some talk up to $17.50 for 
heavy average Natals and $12.50 for 
the regulars. 

Addis-ababa slaughterers — selling 
Europe at 80 shillings with 80-85 
shillings now asked. Cape glovers 
held at 130 shillings for Algoa Bays 
and 145 shillings for Cape Towns, 
basis primes. 


Some 


Pickled Skins Slow 

Domestic market declining with 
reports that a few thousand dozen 
western lambs sold at $8.50 while 
New England lambs sold at $8.00 and 
sheep held at $8.50 per dozen. For- 
eign skins slow. 

Not many offers of New Zealands 
with last sales involving North Island 
“Tomoana” lambs to England and 
U.S. at 57 shillings while on a tender 
of 3,000 dozen “Wallacetown” lambs, 
a buyer for U. S. and Europe paid 
65 shillings 6 pence. Other varieties 
slow and nominal as not much interest 
evident. 


Reptiles Mixed 


More offers have made their 
appearance and while some business 
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has been done, buyers are not as 
aggressive and have reduced their 
ideas. Madras bark tanned whips, 
4 inches up, averaging 414 inches, 
60/40 selection, sold at 70c. Further 
offers noted at 70-74¢ as to shippers 
and assortment. Good demand for 
skins averaging 4°4 inches and sales 
made at 78c for 70/30 selection, while 
other offers noted at from 76-80c. for 
60/40 70/30 selection and buyers 
ideas somewhat lower now. 

Demand for U.P. whips but not 
many available and shippers now 
offering for May-June shipment and 
not in any large quantity. Shippers 
asking 62c for 4 inches up, averaging 
41% inches, 60/40 selection. Bidding 
50c for Calcutta whips, 4” up, avg. 
41”, 70/30. Last sales cobras at 
46c for 4 inches up, averaging 4°4 
inches but not much interest in these 
or in vipers. 

Some back cut Agra lizards, 9 
inches up, averaging LO inches, 80/20 
selection, sold at 26c. Asking 70-75c 
for back cut Bengal lizards. 10 inches 
up, averaging 111% inches. Brazil 
back cut tejus wanted but buyers and 
sellers apart in ideas. More offers 
noted with some 20/60/20 assortment 
held at 85c fob and 15/45/30 includ- 
ing 10% No. 2’s, April shipment, 
at 70c fob. 

Giboias slow and nominal due to 
lack of demand. No change in Siam 
market. Brazil chameleons — sold 
Europe 15c. 

Deerskins Drag 

Tanners are out of the market 
stating that they are not interested 
in offerings even to the extent of 
returning any bids. Dealers have 
shown some interest in Brazil ‘jacks’ 
but at prices named, shippers have 
inclination to trade. Bids of 48c fob., 
basis importers, drew offers at 4c 
higher. 

New Zealand market nominal as 
buyers ideas 90e and below; and 
while last sales were at $1.00, shippers 
have been asking 95c and higher. 


Pigskins Lag 
Buyers in Fulton County generally 
not returning bids. Where dealers 
were willing to operate in ‘jacks’ at a 
price, they seem to be out on pig- 
skins as they anticipate lower levels. 
Some interest for grey peccaries as 


Strength loss, weight loss, and 
cracking of leather in sorting 
rooms. 


Elcninat 


Case hardening and uneven 
shrinkage in drying pasted 
hides. 


Elmninat 


Static electricity in Spanish 
Rubbing. 


Elin nat 


Costly weight loss when 
leather is sold hy the pound. 


THIS COUPON 


The benefits of 

controlled humidification 
with Armstrong Steam 
Humidifiers are within the 
reach of every leather plant. 


YOU KNOW the problems result- 
ing from dry air—poor quality, less 
efficient production, etc. BUT DID 
YOU KNOW that there isa highly 
effective cure which is also econom- 
ical? An Armstrong Steam Humidi- 
fier to handle up to 40,000 cu. ft., 
for example, costs only $182. More- 
over, these units provide a closely 
controlled, clean, even humidity 
without lowering the temperature. 
They are connected right to your 
present steam system. You take no 
chance; Armstrong’s are guaranteed 
to satisfy you or your money back. 
Armstrong Humidifiers are made 
by the makers of the World famous 
Armstrong Inverted Bucket 
Steam Trap. 


ARMSTRONG Machine Works: 


[_] Send me descriptive bulletin 
(_] Have a representative call 


FOR DETAILS 
blacks seem to be neglected. How- 
ever, bids made on blacks not accept- 
able to shippers. 
Chaco carpincho too high for buy- 


ARMSTRONG 


ers here as they figure around $3.20 | . NAME 





MACHINE 
WORKS 


879 Maple St., Three Rivers, Mich. Ai t 
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c&f. Although offerings of wet salted 
capivaras not large, undertone is 
easier and some small sales have been 
made at $3.25, basis manufacturers. 
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Miss Helen Moulton, R.N., industrial nurse of Portsmouth, 
Ohio, has worn this shoe for over a year. The shoe shows 
hard wear but note the linings — still tight, still smooth 
as this unretouched photo shows. Miss Moulton states: 
“These shoes and others I've had like them don't de- 
velop wrinkled or loose 
toe linings. In my work 
it just wouldn't do.” 










CELASTIC* 
Proves Itself Again and Again 


Celastic gets the toughest tests in shoes worn by people who 
are on their feet a lot. Such examples afford proof that 
wherever shoes are sold, if they’re made with Celastic they 
have these four salesworthy features: 





@ wearer assurance of toe comfort 
@ a box toe that won't discolor hose 
@ preservation of toe shape 
@ the means of building brand 
preference and repeat sales 


With Celastic Box Toes there’s a permanent bond of 
doubler and lining to form a light but durable toe structure. 
The character in the toe of a last is reproduced accurately. 
Few items add so much to a shoe’s value— help so much in 
establishing an ever increasing list of satisfied customers. In 
shoes with Celastic, the toe linings stay wrinkle-free and sag- 
free — assure toe comfort without question. 








UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS **CELASTIC” is a registered trade-mark of The Celastic Corporation 
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News Quicks 


About people and happenings coast to coast 





New Hampshire 
® O. A. Miller Co., Plymouth, has 
appointed Mark C, Coker as West 
Coast sales representative. Miller, a 
branch of United Shoe Machinery 
Corp., manufactures shoe trees and 
treeing machines and distributes 
Cordo-Hyde laces. Coker was for- 
merly associated with the retail sales 
division of Florsheim Shoe Co. in Chi- 
cago and more recently served as man- 
ager of Florsheim stores in Birming- 
ham, Atlanta and St. Louis. He will 
be located in Los Angeles and cover 
the territory from the coast east to 
Denver. 
4 . 
Missouri 

®@ Jerome Potashnick has been named 
general manager and sales manager of 
the Life Stride Division of Brown 
Shoe Co., St. Louis. He succeeds 
Roy Harston, who resigned March 1. 
Potashnick was formerly 
with Milius Shoe Co. in St. Louis. He 
was general manager of Longini Shoe 
Mfg. Co. and has handled styling and 
sales merchandising for United States 
Shoe Corp. 


associated 


New line of 


SOLVENT TYPE 


CEMENTS 


for MACHINE OR 
BRUSH APPLICATION 


SEND FOR SAMPLES 
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® R. J. Riviere has announced his 
resignation, effective June 1, as general 
superintendent of Hamilton Shoe Co., 
St. Louis. Riviere has been with the 
firm since it was organized in 1938 
as Hamilton, Sheu, Walsh Co. He 
was general superintendent for Ham- 
ilton-Brown Shoe Co. until it was 
liquidated. Riviere has no plans for 
the immediate future. 

@ The Chaffee Chamber of Commerce 
reports it has leased a building re- 
cently purchased from Leo J. Roth- 
barth to William Rodgers of Cape 
Girardeau, who will manufacture me- 
dium price women’s shoes. 

© Vaisey-Bristol Shoe Corp. has 
curtailed production of “Jumping 
Jacks” infants’ and children’s shoes 
at its Monett plant from 2,400 pairs 
to 1,400 pairs per day and laid off 
some 40 workers at the plant. The 
reduction was attributed by George 
Meierhoffer, plant manager, to a ‘‘de- 
pressed shoe market.” —Meierhoffer 
said that anticipated improvement in 
sales of “Jumping Jacks” had failed 
to materialize. 


PERMANENT 


® Foot Pleasure Shoe Co. reports it 
has decided to close its St. Louis of 
tice at 91S Olive St. All communica- 
should be addressed to othces 
and plant in Owensville. 


tions 


® The Bangor Chamber of Commerce 
reports it has already raised more than 
$20,000 of $35,000 needed for pur- 
chase of property in Bangor, most of 
which will be presented to Max Kagan 
as a shoe factory site. Kagan has in- 
dicated he will erect a new shoe fac- 
tory if the land can be purchased. 


Rhode Island 


® Larry Leinwand is now covering 
the Metropolitan New York area for 
Felch-Anderson Co., Providence man- 
ufacturer of shoe buckles and orna- 
ments. 


California 


® T. J. Hickey, general manager of 
the Cudahy, Los Angeles, Cal., plant, 
has announced that William R. Dolan 
has succeeded W. E, Clooney as man- 
ager of the By-Products and Render- 
ing Sales Departments at Los Angeles. 
Clooney retired on March 21. Dolan 
has had considerable experience in the 
industry and has been associated with 
Cudahy since 1940. 


BONDING QUALITY... 


EXTENDED ‘TACK LIFE’... 


‘TUF-GRIP’ bonds 


right for Sole attaching --- 
cushion Sole attaching 


ing 
for heel breast cement , 
red heels .. “TUF-GRIP 


light in color. Saves you tim 
Thoroughly dependable. 


cove 
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is fast drying and is 
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Maryland 


® Daniel J. Bryan has been elected 
president of Cannon Shoe Co., Balti- 
more. He succeeds Warren MacPher- 
son, who has been elected chairman 
of the board. Bryan was formerly a 
vice president of the firm. 


Wisconsin 


®@ Albert Trostel & Sons Co. is clos 
ing its Milwaukee packings division 
and setting up a new corporation at 
Lake Geneva. The division makes 
oil seals and other leather packings 
used in automotive, hydraulic and 
pneumatic fields. The new division 
will be known as Albert Trostel 
Packings, Ltd., with John Strackbein 
in charge. Production is scheduled 
to begin in several months. 


Pennsylvania 


® Trustee has been appointed in the 
bankruptcy matter of Alex E. Sklar 
trading as Lancaster Leather Store in 


Lancaster. Bond is $5,000, 


® Zephyr Shoe Co., Philadelphia 
shoe wholesaler, is reported opening 
a retail branch store on Farragut Ave., 
Bristol, about April 3. 





ER BUCKR 


Ren he ae 


Texas 


® Theron E. Brooks has been ap- 
pointed sales manager of H. J. Justin 
& Sons, Fort Worth boot and shoe 
He succeeds H. N. 
Brooks also 
continues as sales manager of Justin 
Belt Co. 


manutacturer. 
Fisch, who has retired. 


Tennessee 


® Stephen H. McGaw, advertising 
director of the men’s division of Gen- 
eral Shoe Corp., Nashville, has been 
clected chairman of the advisory board 
of directors. In the board’s annual 
election, the following others were 
named. W. Tom Bowers, 
manager of the  Friendly-Acrobat 
Sales Division, vice-chairman; J. J. 
Ray, director of supervisory develop- 
ment, secretary; and W. Raymond 
Shaw, an official in the auditing de- 
secretary. The 


division 


partment, assistant 
General Shoe advisory 
whose members study specific prob- 


management and 


board is one 


lems of company 
advise the senior board of directors 
regarding solutions. McGaw has been 


with General Shoe since 1939. 


Massachusetts 
@ j. Fred Rothschild has opened of - 


: ® FAST MULLING 
_y © GREATER RIGIDITY AFTER MULLING 
A © RAPID FUSING OF LINING AND UPPER 
Ask your supplier for 


SNYDER BUCKRAMS 


Once Used — No Other Will Satisfy 


cere 











TANOLIN: 


The ORIGINAL One-Bath Chrome Tan 


Manufactured by 
THE MARTIN DENNIS COMPANY - Newark, N. J. 


A Division of 


DIAMOND ALKALI 
Cleveland 14, Ohio 
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fices as a hide broker at 60 South Sr., 
Boston. 


®@ Damage estimated at $5,000 re- 
sulted from a flash fire which broke 
out last week at the Holbrook plant 


ot Avon Sole Co. 
® Mutual Shoe Co. of Marlboro is 


reported dickering for the purchase 
of the Merrimack-Malloy plant in 
Lowell. 


© Samuel D. Allen has been ap- 
pointed West Coast sales represenia- 
tive for Ouimet Stay and Leather Co. 
ind Ouimet Welting Co., both of 


Brockton. 


® Robert J. Mellin has announced 
he will retire on June 1 as sales man- 
ager of the A. C. Lawrence Leather 
Co. Calf Leather Division. He will 
be succeeded by John J. States, for- 
merly sales representative in the com- 
Mellin has 
been with Lawrence for more than 40 
years and is very well known through- 
out the leather and shoe industry. 


@ A. J. Schneider has taken over 


as manager of the shoe 


pany’s St. Louis offices. 


new duties 
products division of Dewey & Almy 
Chemical Co., Cambridge. Formerly 
director of Midwest sales offices in 
Chicago, Schneider succeeds Henry J. 
Spelman, who has been assigned to 
profit opportunities 
for the company. Lee J. Cone suc- 
ceeds Schneider as head of Midwest 


investigate new 


sales in Chicago. 


@ Thomas Bata, president of the 
famed Bata Shoe Co., visited Boston 
week as part of a tour 


this past 
Bata has 


through U. S. shoe centers. 
been developing his shoe interests in 


South Africa and the Near East. 


® Harry Wolfson, sales and style 
executive, has joined the staff of 
Braga Shoe Co., Inc., Hudson. 


© Wm. E. Bixby Co., Haverhill 
manufacturer of box toes, shanks, etc., 
for the shoe industry, celebrated its 
70th anniversary in business last week. 
The company was founded by George 
H. Bixby and his brother, William E., 
in 1882. The late George Bixby was 
the father of the 
George W. Bixby, president, and G. 
Henry Bixby, treasurer. 


® United Last Co., Boston, has an- 
nounced the following additions to its 
sales staff: Gordon Ferrie has joined 
Krentler Bros. and will handle sales of 
men’s lasts in the Milwaukee territory. 
Harry Quist will sell men’s lasts in 
the Auburn, Me., territory and Louis 
Pell will sell 


The appointments are part of 


present owners, 


women’s lasts in St. 
I Ouls, 
the company’s new program of expan- 


sion, 
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FUNCTIONAL FOOTWEAR 


Continued from Page 9) 


etc. Because this work and all the 
apparatus was original, many of the 
required parts had to be created. 
For instance, for several years the 
Laboratory sought a certain type of 
carbonized paper for electrically re- 
cording gait. After creating some 30 
different types of carbonized papers, 
Eastman Kodak finally came up with 
the exacting specifications necessary. 

Feet and footwear had now become 
a tremendously important part of 
these gait studies. Footwear was 
found to affect normal gait in a 
variety of ways. What disturbed Dr. 
Schwartz and Heath—as it has many 
others—was an obvious paradox: 
How could there be such a great num- 
ber and variety of lasts and shoes, all 
claiming to be structurally and func- 
tionally correct, and yet all be cor- 
rect? 

Said Dr. Schwartz, “This was 
positive indication that there was tre- 
mendous confusion and error exist- 
ent because of the absence of scien- 
tific standards for lasts and shoes.” 


Real “Scientific” 

Typical of this situation was a com- 
ment by Benjamin H. Cort, head of 
Stacy-Adams Co., “There’s nothing 
true or uniform about shoe measure- 
ments, because the lasts over which 
the various styles are made are not 
standardized or uniform. Some day, 
somebody is going to explode the 
bunk about scientifically fitting shoes, 
and scientific analysis and correction 
of foot troubles. There are some- 
where around 500 brands of such 
‘scientific’ shoes on the market, all 
‘scientific’ one thing or another. It 
is difficult to realize that lasts, leath- 
ers and machinery can produce 500 
different scientific prodigies. for, ac- 
cording to the claims, each ‘out- 
scientifics’ the other.” 

Dr. Schwartz was positive about 
one conclusion: feet, lasts and shoes 
had to be studied from a functional 
rather than a static standpoint. Lasts 
and shoes, to be truly correct, had to 
be adapted to the foot in motion. 

Here began the thousands of gait 
studies to ascertain, by measurement, 
what happened to the foot in motion, 
and how the natural functions of this 
active foot were affected by shoes. 
It was the first time in history that 
such facts were recorded by precision 
instruments. 

These special mechanical devices 
to record gait were constantly being 
refined. The first one created by the 
Laboratory was called a Pneumo- 
graph. This recorded the amount of 
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Figure 6: Weak Muscies Don’t Cause Pronation. 
studied ballet for five years, has extraordinarily developed foot and leg muscles. 


This girl is nine years old, has 


According 


to accepted theory, this strong-muscled foot and leg should show no pronation or “fallen” 
arch. But note the severe pronation, nevertheless proof that muscle plays no role in 


supporting the arch or preventing pronated feet 


pressure borne by heel, midfoot and 
forefoot during the act of walking. 
This electrical device was refined to 
become the Electrabasograph (see 
Fig. 2). which added the factor of 
time duration on each part of the foot 
in walking. This was still further re- 
fined to become the Oscillograph 
(see Fig. 3), the most precise gait- 
recording apparatus ever developed 
anywhere. It traces the entire path 
of weight through the foot, from heel 
to toe. The timing is so delicate that 
a distinct measurement of weight- 
bearing is recorded every 1/100th of 
a second. This meant that the path 
of weight through a moving foot 
could be charted in tiny fractions of 
an inch. 

4 50-foot platform was used for 
the walking area. This platform was 
raised about four feet off the floor. 
A motor-driven camera was attached 
to the edge of the platform, and also 
a few feet in front of the subject, 
timed to travel at the identical speed 
of the walker, and taking pictures at 
a rate of 64 exposures per second. 
Thus, every trace of movement in the 
foot was recorded, split-second by 
split-second. Both front and side 
views of the walking foot were made. 
walking rate was fixed 


The average 
8 steps per second (See 


at about 1.8 
Fig. 4.) 
Attached to the subject’s shoe sole 
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Figure 7: Cause of Pronation. Rear view 
of leg bone and heel bone. Note how 
weight comes down through center of heel 
bene but falls into a “vacuum” below be- 


cause the heel bone center of about °%% of 
an inch to the outside of the center of 
falling weight. This is a normal foot 
Falling weight through leg forees heel 
bone to outside, causes tipping in of 
ankle, “falling” of arch the components 


of pronation 


(or, if barefooted, to the naked sole ) 
were six paper-thin metal discs about 
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Figure 8; Conventional and Functional Lasts, Left is a conventional last with typical 


convex ball or tread area which results in “one-point suspension.” 
last tends to roll inward, creates improper weight distribution through the foot. 
Note distinet difference in ball tread area 


is Functional last. 


with opportunity for outer 


ball to carry its share of weight load, as is normal. No tendency to roll inward on this last. 





Figure 9: Rear View, Conventional and Functional Lasts. At left is conventional 
last. Note relatively flat bottom as contrasted by upward tilt of inner heel on the Fune- 
Note, too, difference is general wood distribution of backpart. 


tional last 





the size of a dime. These were at- 
tached to six specific ground-contact 
areas: two to the heel, three across 
the ball, and one at the end of the 
great toe. Long wires connected to 
these discs were in turn connected to 
the Oscillograph., The floor of the 
walking platform was metal-covered 
so that an electrical circuit was es- 
tablished. 

With every step a series of elec- 
trical impulses was recorded on a 
moving strip of paper, a chart, much 
like a heart or brain impulses are 
recorded on a graph. Thus with 
every step “electrical footprints” 
were made. (See Fig. 5.) 

This unique and scientifically pre- 
cise method of testing provided here- 
tofore unknown data. It revealed: 

1. How much weight falls upon 
each of the six weightbearing (disc- 
contact} points of the foot individu- 
ally. and exactly how long the weight 
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remains on each of these points with 
the foot in motion; 

2. The total amount of time the 
foot bears weight while in motion: 

3. Differences in weight bearing 
between the bare foot and the shod 
foot, including differences with vari- 
ous heel heights. 

1. Differences in functional effici- 
ency of feet shod in conventional 
shoes as compared with specially de- 
signed “functional” shoes. 

These were only some of the find- 
ings. Significantly, however, all this 
was now electrically recorded, a 
written document. For the first time. 
the subject of “normal foot function” 
could be discussed on a strictly scien- 
tific plane, supported by tested evi- 
dence. For the first time this topic 
was now taken out of the realm of 
guesswork and theoretical generaliza- 
tion and placed in the realm of pre- 
cise measurement. 
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Foot in shoe over this 
On right 


Now, one of the most significant 
findings was that conventional shoes 
and lasts failed to provide the needed 
stability for the foot to operate efh- 
ciently in motion, In fact, conven- 
tional shoes created an instability, an 
insecure base for the foot in walking. 
This was no theory or assumption. 
The Laboratory knew precisely the 
requirements of normal foot-function 

the natural performance of the foot 
in motion. It had a positive standard, 
a scientifically tested gauge, against 
which it could measure or compare 
corresponding shoe performance on 
that foot. 

The two performances — simply 
didn’t coincide. The conventional 
shoe and last usually worked against 
the best interests of normal foot sta- 
bility and function. And it’ was 
found, also, that even where the size 
of the shoe was correct, and the foot 
free from symptoms of discomfort, a 
positive stability and _ inefficiency 
could result from the improper de- 
sign of the last. 

“This fault,” declared Dr. Schwartz, 
“cannot be corrected by quality of 
material or skill in shoemaking. The 
foundation is wrong. If the foot is to 
have a natural and efficient function, 
then the last must correspond in sci- 
entific principles to the established 
principles of the normal foot in ac- 
tion. It must be designed to work 
with, and not against, the foot.” 


Killed Off Theories 


Dr. Schwartz and Heath made an 
exhaustive search, but nowhere could 
find application of tested and demon- 
strated scientific principles to shoes 
as related to foot function. Isolated 
here and there was a sound idea in- 
corporated in footwear, in this re- 
spect. But one sound idea mixed 
with several unsound principles made 
the sound one ineffectual. The “for- 
mula” had to be complete, a sequence 
of demonstrated principles _incor- 
porated in the same shoe. 

Dr. Schwartz and Heath, through 
their work and findings, were blowing 
sky-high a number of the generally 
accepted theories about the causes of 
foot ailments. For example, prona- 
tion—the tipping in of the ankle ac- 
companied by weak or “fallen” arch 
has always been believed to be the 
result of weakened foot and_ leg 
muscles. Annually, millions of dol- 
lars are spent on arch supports, medi- 
cal treatment, special shoes, and 
countless time expended on foot ex- 
ercises, all designed to strengthen or 
“support” muscles assumed to be re- 
sponsible for pronation and weak or 
“fallen” arches. 
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The findings of the Laboratory 
completely disprove this misconcep- 
tion. For example, a child of nine 
years of age had studied ballet dane- 
ing for five years. Her foot and leg 
muscles were developed to an ex- 
traordinary degree. Yet her feet 
were severely pronated. If muscle 
strength was synonymous with arch 
strength, pronation in this case 
would have been unlikely if not im- 
possible. (See Fig. 6.) 

From an opposite view, a young 
man whose muscles of one leg were 
paralyzed by severance of the main 
nerve, had on the same foot no pro- 
nation whatever, a perfectly normal- 
arched foot, after walking for four 
years without any muscular control 
in this leg. However, on tne basis of 
the generally accepted theory, he 
should have had a seriously pronated 
foot because the muscular power 
necessary to support the arch was 
gone. 

Well, what does cause foot prona- 
tion, which in turn often leads to so 
many of the more serious foot ills? 
The answer to this is one of the most 
significant findings in all the work of 
the Laboratory, and is one of the 
scientific principles incorporated in 
the new “functional lasts” upon 
which the Guide Step shoes are 
based. 

First, it was found that pronation 
is so commonplace, found in the ma- 
jority of individuals from childhood 
up. that it may be considered a “nor- 
mal” condition. Not normal in the 
sense of being healthy, but in its fre- 
quency of appearance. Most children 
have some degree of pronation, usu- 
ally without any discomforting symp- 
toms. As they grow older the pro- 
nated position of the foot creates in- 
creasing strain, in many cases de- 
velops into weak or flattened foot with 
accompanying symptoms of fatigue, 
strain, pain, etc. It is after about the 
age of 30 that these symptoms in 
many become severe and distressing. 
The foot can bear the strain no 
longer and begins to complain. 

But the important thing is that such 
pronated feet, according to Dr. 
Schwartz, “are not in proper balance 
required for normal function. A foot 
can be in true balance only when it 
functions without prevailing — pro- 
nation. 

What, then, causes pronation? 

As two-footed, upright-walking 
creatures, Nature has not yet finished 
the job of making us completely 
efficient. The body weight falls down 
through the exact center of the leg 
bone. But the heel bone isn’t directly 
beneath the leg bone to “catch” and 
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ment? The falling weight drops into 
a “vacuum,” into an empty pocket. 
an inch to the outside of the leg bone There’s no solid prop directly be- 
and the center of falling weight. (See neath the center of the leg bone to 
Fig. 7.) catch the falling weight, to support it. 
Thus this off-center fall of weight 
forces the heel bone to roll outward. 


pear the falling weight. Rather the 
center of the heel bone is about 5x of 


Now, what happens as a result of 
this peculiar anatomical arrange- 





Walking action 
On the left is a conventional last taking a step. Note 
inward roll of last, as contrasteg by straight back-to-front motion path of Functional last 


Figure 10; Last Balograph. Testing apparatus for lasts “in motion.” 
is simulated with the machine. 


More graphic a&iswer is seen on the gram or chart on top 


on right performing same step 
a wide horizontal swing caused 


At left is the “path of motion” made by conventional last 
by excessive rolling action. On right is same path of motion made by Functional last 


the roll or swing very much reduced so that there is a normal straight-line path. Result 
is a distinct difference in the “stability” of the two lasts. 
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This destroys the vital “locking 
mechanism” of the midfoot 
stability depends upon the stability 
of the heel bone. When that happens, 
the ankle tips inward, the arch de- 
scends, and the forefoot swings out- 
ward—because the locking mechan- 
ism has lost control. And there you 
have all the component actions of a 
typical pronation, of weak foot. 


Ww hose 


It all starts with the faulty posi- 
tion of the heel bone relative to the 
falling weight. The heel bone, then, 
is the pivot, the control point, of the 
whole functional mechanism of the 
foot. If the heel bone remains uncon- 
trolled, then the transfer of weight 
through the foot is thrown off bal- 
ance, Efficiency of stance and walk- 
ing is gradually diminished, and 
eventually the sequence of disturbing 
symptoms arise, 


Therefore, it’s necessary to ¢ ontrol 
or “lock” this heel joint so that 
there's no free-swinging pronation 
action. States Dr. Schwartz. “Under 
the influence of conventional shoes, 
normal feet may pronate while walk- 
ing. Pronation brings strain not only 
on the foot, but upon the whole gait 
mechanism.” The “functional lasts” 
are designed to “lock” the heel and 
prevent the pronation. (Note: this 
is Opposite from the usual-—and less 
effective—method of alleviating pro- 
nation with a wedge inserted 1 ider 
the arch.) 


Relief, Not Remedy 


Again, perhaps most of the com- 
mon foot troubles or symptoms are 
found in the forefoot, particularly 
around the ball area, such as with 
“fallen” metatarsal arch, painful 
calluses, bunions, fatigue. burning 
sensations, Because the 
requirements of efficient foot) fune- 
tion have not previously been defined 
by measurement, no consistent prin- 
ciples for either the prevention or 
treatment of such disabilities have 
been applied. The practices generally 
used give relief but not remedy or 
cure, hence treatment or correction 
is indecisive. 


corns, ete. 


Dr. Schwartz and Heath, using pre- 
cision testing instruments and meth- 
ods, found that in conventional shoes. 
the heads of the first and third meta- 
tarsals at the ball can’t function 
efficiently. A’ major reason is the 
convex bottom of most conventional 
lasts, which produces a coneave sole 
surface in conventional shoes. The 
normally flat-planed ball of the foot 
now falls into this saucer-like cavity 
and it not conducive to natural 
action of the metatarsals and flexi- 
bility of the toes. 
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The path of weight through the 
foot travels from heel to midfoot, 
along the outer border until it reaches 
the outer ball. Here the weight rolls 
smoothly inward across the ball to 
the base of the inner ball, and the 
“push-off” is given by the great toe. 


But the Laboratory’s tests revealed 
that with the “normal” pronation in 
convention shoes, almost no weight 
passes through the midfoot to the 
hase of the outer ball, as it should. 
As the pronating foot rolls inward, 
less weight is carried along the outer 
border, and more along the inner 
border. Eventually, the weight trav- 
els directly from heel to inner ball- 
and the outer ball loses its weight- 
bearing and functional roll in walk- 
ing. This faulty distribution of 
weight causes foot strain. 

This was proven by actual tests re- 
corded on the Oscillograph. For ex- 
ample, when the subject wore con- 
ventional shoes, the heel and_ first 
metatarsal (inner ball) frequently re- 
vealed abnormally long weightbear- 
ing, with very short or no weight- 
bearing on the fifth metatarsal (outer 
ball). The weight that belonged on 
the outer ball was now being borne 
by the inner ball. The use of func- 
tional shoes brought about a redistri- 
bution of weight, so that the inner 
and outer ball carried their normal 
share of the burden. All this was 
electrically recorded so that the actual 
changes showed up in the graphs. 
(See Fig. 8.) 

The common procedure of trying 
to correct or remedy troubles at the 
forefoot with treatment directly at 
the forefoot—while ignoring the rear- 
foot pronation and the last of the 
shoe—has made failure or disap- 
pointing results almost inevitable. 
This can be demonstrated graphi- 
cally. If the heel is held firmly in a 
“locked” position as it bears weight, 
it is impossible for the forefoot to 
swing outward, as with pronation. 
In short, the heel controls the move- 
ment and stability of the forefoot. 
(See Fig. 9.) , 

This indicates why arch supports, 
metatarsal pads and other gadgets to 
“support” or remedy weak arches or 
pronation fail in their purpose. These 
devices are at best only a palliative 
crutch. Once removed, the pronation, 
with forefoot symptoms, will return. 

Another ingenious device that 
came out of the Laboratory—and one 
likely to become standard equipment 
in the shoe industry—is the Last 
Balograph. Now, it is simple enough 
to claim that conventional lasts and 
shoes create foot instability and in- 
efficient function during walking 
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even where the size of the shoe is cor- 
rect. But how do you prove this with 
scientific technique, with precision 
measurement? That’s where the Last 
Balograph comes in. This device 
measures the “stability” of lasts. 

In most conventional lasts the ball 
or tread area has what the Labora- 
tory calls a “one-point suspension.” 
These lasts have a convex bottom so 
that if placed on a flat surface, only 
one point on the ball will touch the 
surface. With the foot in a shoe 
made over such lasts, an unstable 
rolling action occurs during walking. 
With each step the weight, after strik- 
ing th. heel, is rolled in abruptly 
toward the inner ball—a sort of 
tipping-in motion. Though conven- 
tional lasts vary widely in this re- 
spect, essentially most show this de- 
sign which is not conducive to the 
natural motion and stability of the 
foot. 

The Last Balograph tests this pre- 
cisely by checking the last in actual 
motion; that is, making the last per- 
form as though it were a walking 
foot. Every detail of the motion is 
recorded simultaneously on the 
graph. On the Last Balograph dis- 
tinct differences are revealed in the 
graphs made by conventional lasts 
and the functional lasts designed by 
the Laboratory. The conventional 
lasts reveal much rock and roll and 
“wiggle” in motion, as compared to 
the much steadier and more stable 
action of the functional lasts which 
correspond to the normal motion of 
the foot. (See Fig. 10.) 

One other important — principle 
evolved from the Laboratory’s 
studies. Customarily, the whole foot 
has been regarded as a weightbear- 
ing structure. But the Laboratory’s 
precision instruments reveal that the 
foot must be divided into three dis- 
tinct functional units: heel, midfoot 
and forefoot—each with a special job. 


1. The heel primarily receives and 
secondarily carries body weight. 

2. The midfoot carries the weight 
forward to the forefoot. 

3. The forefoot primarily propels, 
and secondarily supports body 
weight. 


Thus, while the time-honored con- 
cept of the foot as a weight-bearing 
tripod (heel, inner and outer ball) 
applies in stance, it does not apply in 
walking. The midfoot acts as a 
“bridge” over which that weight is 
transferred. And the forefoot takes 
that weight and “pushes” it forward 
in a propulsive motion. To put it 
another way, the heel and midfoot 
are primarily weight-bearing struc- 
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tures, the forefoot is primarily a pro- 
pulsive structure. 

This is “proven” by the very struc- 
ture of the foot bones. 
bones of the rearfoot, and midfoot 
(tarsus) are large, chunky, closely 
jointed, which all together form a 
compact unit. They are built for sta- 
bility and weightbearing. Now com- 
pare the forefoot—the five metatar- 
sals (instep bones) and 14 phalanges 
They're — relatively 
fragile, thin and long, loose-jointed, 
They are built for mobility and pro- 
pulsion. Nature created the rearfoot 
and midfoot for weightbearing, the 
forefoot for mobility. 

Demonstrating this. an athlete 
runs on his forefoot only. He “dis- 
cards” the weightbearing portion of 


The seven 


(toe bones). 


his foot temporarily because his only 
need is for agility and propulsion. 
found in the forefoot only. 

Thus. in the creation of lasts and 
shoes, the support. balance and _sta- 
bility of weight transfer is deter- 
mined by the rearpart of the foot. 
Hence lasts designed to conform to 
the true and natural function of the 
foot must concentrate on this area. 

Now. let’s summarize the new sci- 
entific principles that have come out 
of the Laboratory’s work—the prin- 
ciples which underlie the new fune- 
tional lasts and shoes which are prov- 
ing so successful in application. 

l. The approach to correct. lasts 
and shoe must be based upon the foot 
in motion and not with the foot at 
rest. as has been the customary prac- 
tice. 

2. Pronation is common to most 
feet —but if not properly controlled 
through correctly designed lasts and 
shoes. will lead to foot troubles and 
shoe distortions. 

3. Pronation is caused by a nat- 
ural faulty displacement of the heel 
bone relative to the leg bone and the 
falling weight. 

1. Weak foot and leg muscles are 
not the cause of pronation or weak or 
“fallen” arches. 

5. Foot exercises or “arch sup- 
ports” have no curative value in pro- 
nation or weak arches. 

6. Most forefoot troubles 
from the restriction of freedom 
of function of the forefoot caused by 
improper design of the last up front, 
along with failure to keep the rear- 
foot mechanism “locked.” 

7. The “tripod” theory of weight- 
bearing during walking is obsolete. 
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8. Conventional lasts and = shoes 
cause faulty stability and weight dis- 
tribution in the foot during walking. 
Even shoes of correct size don’t alter 
this instability. 

9, With these are other scientifi- 
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Wanted and For Sale 





For Sale 
OUNG TOPLIFT COMPRESSOR Price 


$500.00 F.O.B. shipp 





Address C-18 
o Leather and Shoes 
300 W. Adams St 
Chicago 6, Il 


MACHINERY WANTED 
Pasting Unit 


REQUIRE a 30- to 50-plate side 


i 
component parts 





or major 
Address C-21 
c/o Leather and Shoes 
300 W. Adams St 
Chicago 6, Ill 


For Sale 
PLANET SOLE ROUNDING MACHINE 
1.$.M.C. Model D 
Good Condition 
Make offer 
CALIFORNIA LEATHER JOBBING 
CORPORATION 
963 Harrison Street, San Francisco 7, Cal 


Chamois Leather 


INQUIRIES are invited for our Standard 
Quality Fullskin Finished Chamois Leathers 
Packed in cellophane bags Cheap prices 
Prompt delivery 
MONA CHAMOIS COMPANY 
62a Athol Street 
DOUGLAS, 1.0.M., ENGLAND 








Distributors Wanted 


TANNING MACHINERY (new models) from 
Germany— foremost manufacturer since 1863 
Buffing Machine output per hour up to 70 hides 
Shaving Machine output per hour appr. 25-30 
calfskins Write in full Many territories 
open 








Address C-14, 
c/o Leather and Shoes 
300 W. Adams St., 

Chicago 6, Il 


For Sale 


One Farber Degrainer-—practically new 

1e Heavy Turner Rolling Jack 

One Peerless Automatic Sole Buffer 

Two 55” and one 50” Jacques Shear Knives 

pte table ur with gauges and clamps 

and one 50” Jacques Shear Knives 

and clamps only—-no gauges or tables 

Two 8” Buzzle Buffers 

Address C-16, c/o Leather and Shoes, 300 W 
I} 


Adams St Chicago 6 













cally demonstrated facts about the 
natural functions of the foot, it is now 
possible to design “functional” lasts 
and shoes in precise conformity to the 
normal requirements of the foot in 
motion to provide maximum foot 
efficiency and comfort. 

(Note: The second article of this 
three-part series will appear in the 
next issue of LEATHER AND SHOEs. 
It will show how the new types of 
lasts were developed, and the appa- 
ratus built to create them. It will also 
show how Endicott Johnson entered 
the scene, and the consequent hap- 
penings. ) 
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Rates 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘Situations Wanted’’ 
column, where space costs $2.00 per inch 
for each insertion. 

U layed adver 

inch for each insertion 
Wanted"’ and ‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Tuesday morning for publication itn the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
conceraing them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chicago 6 

















Situations Wanted 





Sales Demonstrator 


YOUNG MAN with six years experience in 
including two years itn laboratory, 
Willing to relocate 
Address C-15 
c/o Leather and Shoes, 
300 W. Adams 8t., 
Chicago 6, Ill 


tannery, 
fesires position 


. 
Purchasing Agent 

for shoe factory. Ten years experience in top 
notch shoe factories as purchasing agent and 
expediter Has thorough knowledge of all 
phases of shoe business Age 42 Will con 
sider offer anywhere in New England. Best 
Address X-5, Leather and Shoes 
Boston 10, Mass 


references 
10 High St 


Attention Tanners 


HIGHLY EXPERIENCED 
with own office in New York, with large 
vecialized in all kinds of leathers 
and garments, desires representa 


aggressive sales 








tion of } 
Address C-17 c/o Leather ind 
Vesey St New York 7, N j 


Shoes, 20 


Salesman 

HIDES AND SKINS, well acquainted Tan 
ners. 15 years’ practical international exper 
ence Foreign Trade varicus commodities 
widely traveled, 3 foreign languages seeks 
position with old established hide and skit 
one n or large tannery limited investment 

well rated brokerage firm will be considered 


Address C-19, c/o Leather and Shoes, 20) 


Vesey St New York 7, 


Shoe Salesman 
SEEKING POSITION with reputable manufac 
turer Has following amongst better retail 
department stores and resident buying offices 
Metropolitan New York Territory covered 
from Boston to Florida. Wuld ensider allied 


ines Excellent references. Would stand on 

h past performances Address C-20, c/o 

Leather and Shoes, 300 W Adams St ct 
ago 6, Ill 


Light Leather Expert 





hnologist and Chemist) Many years’ ex 
perience as plant manager in charge of pro 
duction with leading tanneries offers 
CONSULTATION 
on production problems Will also consider 


permanent 

MANAGERIAL POSITION 
Fi references Address C-6 c/o 
Leather and Shoes, 20 Vesey St., New York 7 


N 


rst class 


Purchasing Agent 
for shoe factory, desirious of making change 
Willing to go anywhere Can give ample 


Write Box X-6, c/o Leather and 
Boston 10, Mass 


references 
Shoes, 10 High St., 











Coming Events 


Deaths 


Index To Advertisers 





April 14-18, 1952--Advance Fall Shoe 
Market Week. Sponsored by New Eng 
land Shoe and Leather Association. Ho 
tels Statler and Touraine, Boston, and 
member showrooms. 


April 27-30, 1952--Annual Shoe Show 
ing. Sponsored by St. Louis Shoe Manu 
facturers’ Association. 


May 5-7, 1952--Annual Spring Conven 
tion of Tanners’ Council. Castle Harbour 
Hotel, Tuckerstown, Bermuda. 


May 11-13, 1952-—-Fourth Factory Man- 
agement Conference. Sponsored by Na- 
tional Shoe Manufacturers Association. 
Netherlands-Plaza Hotel, Cincinnati, O. 


May 11-15, 1952--Popular Price Shoe 
Show of America. Showing of shoes for 
Fall 1952, sponsored by National Associa- 
tion of Shoe Chain Stores and New Eng 
land Shoe and Leather Association. Hotels 
New Yorker and McAlpin, New York City. 


May 19-20, 1952--Eighth Annual Meet 
ing of National Hide Association, Hotel 
Cleveland, Cleveland, O 


June 1-4, 1952--Annual Convention of 
American Leather Chemists Association. 
Ocean House, Swampscott, Mass. 


June 22-25, 1952-- Mid-Atlantic Mid 
Season Shoe Show. Penn-Sheraton Hotel, 
Philadelphia, Pa 


Sept. 2-5, 1952 Allied Shoe Products 
and Style Exhibit. Hotel Belmont-Plaza 
New York 


Sept. 4-5, 1952--Showing of American 
Leathers for Spring and Summer, 1953. 
Sponsored by Tanners’ Council of America, 
Inc. Waldorf-Astoria Hotel, New York City. 


Oct. 23-24, 1952--Annual Fall Meeting 
Tanners’ Council of America, Inc. Edge 
water Beach Hotel, Chicago, Ill 


William H. Burger 


. 65, shoe stylist, died March 19 
in New York City of a heart attack. 
He was national representative and 
style consultant for United Last Co. 
and served as sales manager of Stewart 
& Potter, Brooklyn afhliate of United 
Last Co. 
of service in the shoe industry, he 


A veteran of over 32 years 


was nationally recognized as a wom- 
en’s last stylist. Active in various 
shoe companies, he joined United in 
1919 and made his headquarters in 
New York. He served for several 
terms as president of the New York 
Shoe Foremen’s and Superintendents’ 
Association and was a member of The 
210 Associates. Surviving are his wife, 
Florence H.; a son, Charles H.; a sis- 
ter, a brother and one granddaughter. 


William E. Weldon 


. 85, veteran shoe executive, died in 
his sleep March 17 at his home in Mil- 
waukee, Wis. A co-founder of Nunn- 
Bush Shoe Co., he helped found the 
Milwaukee men’s shoe firm in 1912 
under the name of Nunn, Bush & 
Weldon Co. The company was known 
under that name until his retirement 
in 1935. Weldon served as president 
of the firm until 1921 and was chair- 
man of the board until 1935. He 
leaves his wife, Maud; a son, Charles 
I.; and a brother, Charles H. 


Other Deaths on Page 18) 
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Amalgamated Leather Cos., Inc. 34 
American Extract Co. 24 
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Vo do with Bow [oe 


Only this —that in electronic plasties fusion as well 
as compression and injection plastics molding, the 
necessary and constant research needed to stay abreast 
of competition in this field may well lead to the next 
important shoe foundation development. In conceding 
that synthetic resins offer unlimited advantages over 
natural resins and waxes from standpoints of both in- 
herent physio-chemical uniformity as well as stability 


and permanence within footwear, it becomes imper- 


ative to us to continuously study the adaptability of 


plastics to box toe constructions. How better to do 





this than to operate a plastics division complete with 
every research facility? B Compound, our sensational 
new thermo-adhesive, is the direct result of living 
closely with new polymers and co-polymers. Integra- 
tion of plastics with box toe “know how” has already 
resulted in five new stainless and self-adhering ther- 
moplastic box toe materials. Ask any Beckwith sales- 


man or agent about the box toes termed by us as: 


( 3DNC_ } DCL-50 N¢ 2GF  4GK 
Nae utaceliens* 5 Wackrieis eaigieale 2 





| 7 heal Uh | Box 





_ 
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. in addition to the production of over 70 types and weights of conformable soft, flexible and rigid box toe materials in thermoplastics, 


pyroxylins, and rubber-filled felts and flannels, “Beckwith” means molded steel safety box toes; industrial felt making; plastics fabrication and 


products for the ethical medical profession. tthe 
-_ , mote whtt you Becki 














THERE’S COMFORT...UTILITY...INSURANCE AGAINST 
SLIPPING AND FOOT INFECTION... 
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the all-purpose scuff 





by Sherman Footwear Co. 


ARLBOR 


., a usual where there's COMFORT 


~~ SHUGOR 


\ with just the right stretch .. . just the right tension 
ee 


om to give zest to every step. SHUGOR is long wearing, 


too, and will maintain a soft snug fit for the long 
Reink T active life of this designed-for-actior shoe. 
5 .) 
THOMAS TAYLOR & SONS 


FAVLORED -TO-FIT ® COPR. 1952 THOMAS TAYLOR & SONS HUDSON, MASSACHUSETTS 











